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Buy Liberty Bonds 
—NOW! 


By Roy F. SOULE 











Powder is power —and the 
Liberty Bond is at this time 
the Nation’s Powder Mill 




















HIS .30 calibre Springfield cartridge fits a U. S. Army rifle. It’s a simple looking 

little messenger of death, made of three parts and well represents the United 

States of America at this time. This steel bullet or projectile represents the 
army in direct contact with the Huns. 

The brass casing represents the country from which he came and the powder in- 
side that casing back of that bullet represents the men and women behind the lines. 

Properly fired from a modified Springfield that bullet travels at the rate of 2700 ft. 
per second. 

It weighs 150 grains, and 50 ft. from the muzzle will penetrate 60 1-in. white 
pine boards placed 1 in. apart. 

Good citizens are vitally interested in putting many of these cartridges into the 
hands of the khaki-clad ultimate distributors in France. The fellow who can’t go 
himself can put his lead there if he will. Quite naturally he wants his goods to ar- 
rive promptly and in good condition. That he may be certain of this it is necessary 
that he divorce himself from dissipation, divest himself from all things superfluous and 
shun as he would a plague those influences which may impair his usefulness or adverse- 
ly affect his ammunition. 


Watch Out for Propaganda 


‘¢ ERMAN propaganda is a much alive, horribly developed octopus that sucks pa- 

triotic blood with many tentacles. This propaganda does not kill; its mission is to 
weaken, to dilute, to modify our initiative, to minimize our grave dangers, to allay our 
fears and lull us into a false security. 

German propaganda working to form does strange things to our cartridge. It 
sticks its teeth into our bullet and pulls it from the casing. It dilutes or spills the 
powder which gives it velocity. Take half the powder out and put the bullet back 
into place and what happens? Will it do half a job? Will it penetrate 30 of those 
l-in. pine boards? No, not on your life. Fire it point blank and it may tear its way 
through half a dozen of those little pine barriers, but no more. It isn’t properly bal- 
anced. It is top heavy. Its parts do not co-ordinate. 

Take another injection of Teutonic trust and spill the rest of your powder. With 
the bullet in place the cartridge looks all right, and for stage work or bluff or a parade 
it is a splendid article, but as an implementof death it might as well be made of candy. 

Stick it in a cartridge clip. Throw your bolt back and drive it into the chamber. 
Aim as carefully as you will and pull the trigger. The only explosion is the muffled 
snap of the little percussion cap. A toy cap pistol of the old Fourth of July days 
would be equally effective. This but demonstrates that we should so vigorously apply 
ourselves to those things needed to win this war that outside influences in any dis- 
guise will not deceive or swerve us from the duties at hand. 


Putting Them to Work 


HIS cartridge in perfection costs five cents here in the United States, but f.0.b. No- 
Man’s Land it costs a quarter. We want to put just as many cartridges in the hands 
of our boys as we possibly can. Every good American wants to do that, and knowing 
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this old Uncle Sam, acting through the Treasury Department of the United States, 
_ has thrown wide open the doors of opportunity. 

The answer is first, Thrift Stamps. You can get them at the cashier’s window of 
most any reputable patriotic American business concern, at any truly American bank, 
or at any post office. 

When you buy a 25-cent stamp and paste it in your Thrift Card, what have you 
done? Surely something more than the mere purchase of a little sticker which you 
affixed to a little blank in your Thrift Card. You bet your life it’s more. 

What you really did was to take a Springfield cartridge and put it into the 
belt of a Sammy on the firing line, and so those little Thrift Stamps can be 
your answers to Hun atrocities which multiply. 

I would take a United States Government Thrift Card to the printer 
and make it over. I would make of it a sheet of war music, a new hymn of 
hate, for the Huns would hate it as the music of bullets well on their way é 
to free the world from the clutch of the Hohenzollerns. 


We Americans are rapidly learning to talk French. Our tonguesdonot {A ,thn is! 
readily twist in handling the new words, but our hands are doing splen- SP? ngfeld 


didly, and approved French conversation is half hand made, anyway. We { a + Nat Mig 


are learning to cheer with our mitts, and the motion is a graceful dive for ca #9" 


the wallet pocket. 


That Thrift Card has come back from the printer, and we like it better. We’re 
not going to talk thrift or money interest. Our interest is infinitely deeper. 


The Revised Thrift Card 


WHEN you affix that first stamp, remember the Lusitania, that great unarmed 
passenger vessel which was torpedoed May 7, 1915. Twelve hundred noncom- 
batants went to their watery graves in that modern murder of the sea. Many of them 
were your fellow citizens. Many of them were women, many were children. The 
memory quickly puts your stamp in place. It will put a bullet among the murderers. 

Then in that second space. You remember that heroic English nurse, Edith Ca- 
vell, who was murdered by the Huns. Your stamp here will send a cartridge to stamp 
out brutish autocracy. 

Here’s the place for a third stamp, Buy it now, if you have to deny yourself some- 
thing. A million Armenians have lost their lives in the last three years merely be- 
cause they were in the path of Prussian progress to world domination. The cartridge 
your stamp money buys will help stop this slaughter. 

Space four. A stamp in memory of Captain Fryatt, that brave English captain 
who tried to ram the submarine which was sinking his ship. He was captured later, 
and hung like a felon. A stamp, a cartridge—it’s your answer to-day to that cowardly 
act. 

Space five. One hundred thousand picked women from the captured city of Liege 
were sent back to satisfy the lust of beastly German soldiers. A stamp and a cartridge 
is such a little answer to that ungodly outrage. 

Space six. The right hands cut off little Belgian boys that they may never use 
guns against Germany. No sacrifice is too great for this stamp to-day. It is your 
cartridge answer. 

Space seven. Many captured British soldiers have been crucified. 
What a godly sacrifice for the freedom of the world. Your answer to the 
beasts who drove those spikes is a stamp and a cartridge. 

Space eight. The old Government Thrift Card said all fortunes 
have their foundations laid in thrift. Here’s our incentive to action. 
The German air raiders are still bombing defenseless cities and killing 
children. They will keep it up until your cartridges clean them up. 


Space nine. Old text: “Many a mickle makes a muckle.” Revised 
version: Another torpedoed ship, and the women and children were 
shelled in open lifeboats. Quick! Your answer! 

iii Space ten. Saving creates independence. Do you know any nuns, 
any sisters of mercy! Their great sacrifices have won the admiration 
“Two bonds of the civilized world. The German troops have outraged scores of 


mean shrapnel 


for barrage” them. Your stamp is needed to shoot those arch fiends into eternity. 
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Hardware Age 


Space eleven. Thrift begins with little savings. True; but your stamp goes in 
more promptly when you know that the Turks, under German officers, recently mur- 
dered 150 educated Armenians with axes, and were commended for saving their car- 
tridges. Don’t save yours. A stamp is one more on the way. 

Space twelve. Money placed at interest works day and night. Forget it. Con- 
tagious diseases deliberately planted by the Germans in their prison camps are working 
day and night. Your stamp must go into this book every day. 

Space thirteen. Save and have. That doesn’t express the wild enthusiasm with 
which we affix this stamp. Save that factory. Remember the one German agents 
blew up near your home. Cost some good American lives. Didn’t it? Put your car- 
tridge into the vitals of that outlaw nation. 


Space fourteen. Great oaks from little acorns grow. We are more interested 
in stopping the growth of a nation that will place non-combatant prisoners on the 
deck of a submarine, steam well out of the floating wreckage, and then submerge, leav- 
ing those poor prisoners to their cold, watery graves. 

Space fifteen. Waste not, want not. Waste no time getting your stamp cartridge 
answer to the Hohenzollern gang that bombed that French church on Good Friday and 
killed 175 non-combatant worshipers. 

Space sixteen. Learn economy and start on the road to success. Rather learn more 
and more of the hideous crimes of that nation gone mad. This road to German suc- 
cesses is lined with those who have felt their vicious shock and suffered from their in- 
human acts. Put this stamp in place, and, with a full realization of what is at stake, 
start a new card to-morrow. 





ANP now your Thrift Book is full. It’s a great little system for your bit each day, 

but it’s too slow for many of us who can come through with the price of 16 Thrift 
Stamps much oftener than once every 16 days. You who can do that, buy a $5 W.S. S. 
certificate at a time. With every purchase, picture an officer in your country’s uni- 
form. He has trained for months for the work at hand. He gladly gave up a job at five 
times the Government’s salary. He went over the top ahead of his men, not behind 
them. In the desperate fight that followed he became possessed of a soldier’s Spring- 
field, and he put some American-made cold steel where it belonged a number of times 
before bursting shrapnel tore his cheek open and ripped that fine, firm young hand to 
bloody bits. Picture him staggering to the rear, a rough tourniquet holding his life 
blood back. It’s time we thought of war as it is. Do you want that boy to go under 
the operation ahead of him without the merciful influence of an anesthetic? Your War 
Savings certificate will save him from the pain of that terrible ordeal. Think it over, 
and loosen up more frequently. 

As we think of these things personal denial seems such a little thing. Some of 
us with steady incomes don’t want to hand up mere belts full of cartridges. We want 
to hang up strips of machine gun ammunition. To do that we leave the stamp class 
and buy a Liberty bond. One bond will furnish the machine gun rattle that will 
thin the ranks of battle-mad Prussian troops sweeping forward in their mad rush to 
kill our boys in khaki. 


Shrapnel Shells! 


HEN there are some of us who want to put an artillery barrage out in front of 
our boys when they sweep out across those wire entangled shambles of the west- 
ern front. Two bonds. You men who can carry them. Just think in terms of 
shrapnel shells. 
Then further up the ranks of our more successful men. More money, more bonds. 
The $500 bond man reaches across the sea with shells that travel ten or fifteen miles 


“One bond will furnish the machine- 
gun rattle that will thin the ranks of the 
battle-mad Prussians.” 
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to smash ammunition depots or to destroy German supply trains coming up to help 
kill our boys with the Stars and Stripes. Buy. Buy bonds right up to your limit and 
' you will be making history. 

Now we are up to the big guns, both financial and steel. You men who can buy 
Liberty bonds in thousand dollar lots. You made that coin in America, and you have 
already shown that you will go the limit to preserve the Democracy which holds so 
many opportunities for its sons. 

You can buy depth bombs to clean up those submarines at their slimy calling. You 
can furnish shells for the big naval guns. You can furnish battle planes and tanks 
and a thousand things so essential in this death struggle with the most vicious mili- 
tary power that ever lived to fasten its demon clutch on the throat of a civilization. 

This war will be won by the spirit and action of the men and women behind the 
lines. Powder is power and the Liberty bond at this time is the nation’s powder mill. 








Keep on Giving 


A LL through this article I have urged money for offensive purposes. I 

have tried to arouse hatred, I have encouraged killing, I have tried to 
instill the fever of battle. I cannot close without another thought. We 
have formed the habit of giving. This will continue to grow, and we shall 
give until it hurts, but let us not give our all for killing. Let us not strip 
our purses for the sole purpose of ridding the world of Huns. Continued 
mental or physical blood baths brutalize unless accompanied by the soften- 
ing influence of gifts that go with the love and complete sympathy of the 
giver. Don’t stop giving to war relief funds. Canada has given an aver- 
age of $14 per capita to its war reliefs since the war began. We have 
given $3 per capita. 

A man who would risk his life in a fight to save another and then let 
his charge die of starvation or neglect would brand himself, not a hero, 
but a brute who sought that pretext to fight for the love of conflict. The 
same thing is true of a nation. We are fighting to save democracy. In 
that fight we have saved millions of poor people from annihilation. This 
has given us new responsibilities and in our gifts to the various war reliefs 
we are but maintaining our self respect and our rightful place among the 
civilized Christan nations. Roy F. SOULE. 
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Letters That Sold the Bonds 


“Ws are inclosing samples of lettes sent out, 
and flag card, at the time of the first Liberty 
Loan. The short letter went into each man’s pay 
envelope, the longer letters went out to customers, 
and in some instances, where the writer’s personal 
letterhead was used, went to friends—with the 
flag,” writes S. E. French, general manager, Athol 
Machine Co., Athol, Mass. 


PRESIDENT WILSON bo & INGKESS 





Gentlemen: 

There isn’t a man or woman in our community who is not 
thinking, “What can I do to serve my country now, and the 
world as well, to bring about lasting peace and universal de- 
mocracy”’ 

It is now a question of fight, for the cause of right and hu- 
manity, as our forefathers were compelled to in ’76 and ’61. 

Our better impulse teaches us to be loyal to our country, 
our flag and our friends. Do not be influenced against your 
better self by associations or companions around you, if they 
try to guide you against loyalty to your country, or your 
employer, who furnishes the means whereby you earn sup- 
port for yourself and family and is doing his or her best to 
supply food, medical supplies, munitions, tools and equipment 
for the Government, so that the war can be brought to an 
end as quickly as possible, thereby benefiting humanity the 
world over. 

At present our Government needs money as much, if not 
more, than it needs soldiers, and it must have both, com- 
bined with statesmanship and diplomacy, to fight the war for 
democracy and to down the tyranny of Prussianism and au- 
tocracy. 

Every family should be proud to sacrifice and to show their 
loyalty by buying at least one LIBERTY BOND of fifty dol- 
lars—or of a larger amount, if you can. 

Father, mother, son and daughter can be loyal, and patri- 
ots, if they only will, even though they cannot carry a gun, 
or guide the plow. 

Money will do more execution for the right now than bul- 
lets, although both must be provided. 

How many will join with me in buying a Liberty Bond? 

Every household could show their patriotism by at least 
flying the flag and owning a bond. If you do not have a 


place where you can keep it safely any bank will take care 
of it for you, free 


of cost, and if you do not have the money 





How Hardware Men 
Have Helped 
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Sell Liberty Bonds 


Concerns that have done their bit tell how they did it 

in the hope that their story may suggest ways and 

means whereby others can increase the effectiveness 

of their campaign to boost the Third Liberty Loan 
in their business and Community 


to purchase it outright, ask advice of the corporation you 
work for, banker or friend, and it can be arranged to as- 
sist you. 


Show now the red American blood there is in you. 
Let love of country guide you. 
Use your influence and make it get results. 
Yours respectfully, 
ATHOL MACHINE Co., 


By Stephen E. French, 
General Manager and Supt. 
You can raise your money on the bond 
The safest investment on earth 





P.S.—Buy it now. 
at any time, if you need to. 
to-day. 

Show Uncle Sam that you are with him. 

S. E. F. 


SUBJECT: LOYALTY TO COUNTRY, OUR 


PRESIDENT. 


OUR FLAG, 


My Dear Sir: 

There isn’t a man or woman in our community who is not 
thinking, ‘““‘What can I do to serve my country now, and the 
world as well, to bring about lasting peace and universal de- 
mocracy ?” 

It is now a question of fight, for the cause of right and hu- 
manity, as our forefathers were compelled to in ’76 and ’61. 

Our better impulse teaches us to be loyal to our country, 
our flag and our friends. Do not be influenced against your 
better self by associations or companions around you, if they 
try to guide you against loyalty to Your country, or your 
employer, who furnishes the means whereby you earn sup- 
port for yourself and family, and is doing his or her best to 
supply food, medical supplies, munitions, tools and equipment 
for the Government, so that the war can be brought to an 
end as quickly as possible, thereby benefiting humanity the 
world over. 

At present our Government needs money as much, if not 
more, than it needs soldiers, and it must have both, combined 
with statesmanship and diplomacy, to fight the war for de- 


‘mocracy and to down the tyranny of Prussianism and au- 


tocracy. 
Every family should be proud to sacrifice and to show 
their loyalty by buying at least one LIBERTY BOND of 


fifty dollars—or of a larger amount, if you can. 

Father, mother, son and daughter can be loyal and patriots 
if they only will, even though they cannot carry a gun or 
guide the plow. 

Money will do more execution for the right now than bul- 
lets, although both must be provided. 

How many will join with me in buying a Liberty Bond? 

Every household could show their patriotism by at least 
flying the flag and owning a bond. If you do not have a 
place where you can keep it safely, an'y bank will take care 
of it for you, free of cost, and if you do not have the money 
to purchase it outright, ask advice of the corporation you 
work for, banker or friend, and it can be arranged to assist 
you. 

Show now the red American blood there is in you. 

Let love of country guide you. 

Use your influence and make it get results. 

Yours respectfully, 
STEPHEN E. FRENCH 
You can raise your money on the bond 


P. S.—Buy it now. 
The safest investment on earth 


at an'y time, if you need to. 
to-day. 
Show Uncle Sam that you are with him. 


ATHOL, Mass., May 29, 1917 


President Wilson stated in his remarkable proclamation 
of April 15, 1917: 

“The manufacturer does not need to be told, I hope, that 
the nation looks to him to speed and perfect every process; 
and I want only to remind his employees that their service is 
indispensable and is counted on by every man who loves the 
country and its liberties,” 
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He would add now: You can also show your patriotism by 
the purchase of at least a $50 Liberty Bond. 





Buy it now. You can raise ‘your money on the bond at 
any time if you need to. The safest investment on earth 
to-day. 

Show Uncle Sam that you are with him. 


ATHOL MACHINE C®., 
By Stephen E. 


General Manager and Supt 


French, 
Ready for New Liberty Loan 
“We ARE not accustomed to make any public 

" notice of what we do in the direction of 
helping out such things as the Government Loan,” 
writes H. S. Darby, president J. M. Warren & Co., 
Troy, N. Y. “We did what we could in our capacity 
as a corporation, buying a very considerable block 
for our own investment and another parcel to help 
our employees to take some of these bonds. In ad- 
dition to this, in our capacity as directors of the’ 
National & State Banks, we did what we could to 
help in that direction. What we did, however, was 
done cheerfully, which probably was not more than 
many others under similar circumstances. 

“We are also ready to repeat when the New Loan 


= out by trying to do our share in this direc- 
lon,” 












Supply Ammunition for America’s Big Gun 
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B. & S. Liberty Loan Canvass 


HE securing of subscriptions to the Second Lib- 
erty Loan to the amount of $262,000 in a fac- 
tory having about 6000 employees (as was the case 
at the works of the Brown 
& Sharpe Mfg. Co., Provi- 
dence, R. I.) did not come 
spontaneously, nor simply 
by the posting of notices. 
It meant individual work, 
and the bringing home to 
the men of their responsi- 
bility, even to the point of 
sacrifice. While in the last 
analysis the subscriptions 
were voluntary on the part 
of the men, and while. a 
splendid spirit of loyalty 
was shown on the part of 
many who subscribed freely 
and liberally, there were 
others who were ready to 
shirk the responsibility unless it was put squarely 
up to them. 
One method used of adding to the effectiveness 
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of personal solicitation was in deWéloping competi- 
tion, by which the departments were pitted one 
against another, the progress of the campaign in 
each being posted from time to time, and banners 
awarded to the winning departments at the end of 
the campaign. (One of these banners is shown.) 

At the beginning of the canvass notices were 
placed in the pay envelopes urging the men to sub- 
scribe. The fact that payments on the bonds of 
the First Liberty Loan had been completed and they 
had just been distributed among the employees when 
the second canvass began was a feature which had 
a marked influence in helping the men to see the 
tangible results of saving. 


‘* Stay-at-Homes Can Help” 


“WE CALLED our employees together, about 
eighty in number, and impressed upon them 
the importance of doing their bit to the extent that 
it would pinch, and that we stay-at-homes could 
help win the war just as much as-the boys in the 
trenches,” writes R. F. Hunter, president The Hu- 
kill-Hunter Co., Pittsburgh, Pa. “The result, we 
have quite a few people who are doing their part as 
far as their means will allow in everything pertain- 
ing to our government. It is surprising the inter- 
est that has been manifested since the Liberty 
Bonds were issued in War Savings, Red Cross and 
other organizations. We hope this information will 
be of some use to others.” 


/ 


Slips Used by Grossman 


“WE ARE enclosing a memorandum issued to 


factory employees in connection with the 
First Liberty Loan,” writes Emil Grossman Mfg. 
Corp’n, Brooklyn, N. Y. “We also enclose a card 
which acted as a form of receipt for the money de- 
ducted weekly against payment for the Liberty 
Bond. During the campaign preceding the issu- 
ance of the First Liberty Loan Bond, one of the 
committee from the bankers addressed our em- 
ployees. Out of 125 employees subscriptions were 
received from 74. This was considered a very high 
average.” 


RECEIPT FOR PAYMENT ON ACCOUNT OF , 
LIBERTY BOND 


This ticket is temporary receipt for weekly payment. 

The Bank’s receipt may be inspected at the Time- 
keeper’s Desk on Tuesdays. 

EMIL GROSSMAN M’F’G CORP’N 

Amount $1.00 


BUY A BOND 

To Employees of the Emil Grossman M’f’g Corp’n: 

Any employee desiring to purchase Liberty Bonds at 
the rate of $1.00 per week for each $50.00 bond or 
$2.00 per week for each $100.00 bond may place his or 
her signed order with the timekeeper, and we will 
make arrangements with the Bay Ridge Savings Bank, 
5517 Fifth Avenue, Brooklyn, to purchase and hold 
bonds until fully paid. 

The Cashier will deduct from the pay of bond pur- 
chasers the amount of the weekly installment and we 
in turn will pay the Bay Ridge Savings Bank. 


EMIL GROSSMAN M’F’G CORP’N 
Liberty Day, Oct. 24th, 1917. 


LIBERTY BOND ORDER 

50.00 : 

tent Liberty Bond 
through the Bay Ridge Savings Bank, and authorize 
you to pay the Bank $ per week out of my 
wages. 


I hereby subscribe for 


Hardware Age 


Man-to-Man Canvass 


—* ARE sorry to advise that we used no 
special scheme in presenting the Liberty 
Loan Proposition to our employees. Our superin- 
tendent simply made a man to man canvas through 
the factory with very satisfactory results,” writes 
McKinnon Dash Co., Buffalo, N. Y. 


Remarkable Letter from Southland 


—— the first Liberty Loan came out, we 
did as we have done with every other plan 
that the government has projected for the promo- 
tion of this industry,” writes C. H. Ireland, presi- 
dent Odell Hardware Co., Greensboro, N. C. “We 
went to headquarters and lined up with the forces 
that had for its aim the sale of these bonds. In the 
first place, we took as many of these bonds as we 
could. We have become also a distributing point 
for them for any one who might want to purchase, 
so that they could get them here. We joined two or 
three of the groups who went out in the field <o sell 
the goods and by personal example and by four- 
minute talks before the theatrical audiences, and 
every other place where we could make our influ- 
ence felt, we did everything we could to promote the 
sale of the bonds. The result of it was that in a 
very short time by reason of the unanimity of all 
of our people, our quota was soon disposed of and 
was out of the way. 

“Then came the War Savings Stamps. We not 
only bought as many as we could, but we took one 
for each member of our force; and by speeches in 
our city and in the county we have been making the 
drive, and we have no doubt that our county will 
show up in the fullest degree satisfactory to the 
requirement exacted of us. 

“Our city has given three volunteer companies, 
over and above its quota of drafted companies, to 
the war. Our man power has been very heavily 
depleted, but we are not complaining. We are do- 
ing the best we can to fill the gap as best we can, 
believing with all our hearts in the righteousness 
of our cause. We are willing to make any sacri- 
fice to win this war. 

“We are not unacquainted with the sacrifice that 
North Carolina made during the war with the 
States. She was never in favor of rebellion, but 
when her soil was invaded, all questions of policy 
or preference were laid aside, and men who never 
owned a negroe’s toe nail in their life fought to 
death in order to defend what they regarded as 
liberties of their people. No more valiant record 
has ever been made of devotion to a cause than has 
been made by the South, but we claim that North 
Carolina has a glory that rests upon her as no other 
state. Whereas other states sent men of 2, 2!» and 
31% to the voting population, North Carolina, which 
was not large, sent into the war 16,000 more men 
than she had voters in the state. The same devo- 
tion to the flag is ready and is now blazing forth 
to-day as it did in the Sixties; and when the final 
summing up of the sacrifice is going to be made, 
you can count upon North Carolina to be in the 
foremost ranks of valor and sacrifice in behalf of 
what she holds sacred and dear. 

“We have laid aside politics; we have ignored 
business, and we are thinking of but one single 
thing in this state now, and it is the triumph of the 
American armies over the most despicable and 
dangerous foe that has ever threatened civilization. 
Our faith is in God, who will cause his Kingdom to 
triumph over the forces of evil, and though it may 
be a long and thorny path that we shall have to 
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Enthusiasm displayed in campaign among employees of Bethlehem Steel Co. 


A 








walk, we expect to walk it to the end, and when the 
thorny road, through the lane of suffering and 
peril, shall have come to an end, and the fields of 
glory await them who have been, in the providence 
of God, spared to see its unfolding plain, we ex- 
pect North Carolina to be represented in a very 
large proportion according to her population. And 
hence bonds and stamps, wheatless days, meatless 
days, and, if God wills it, eatless days have to be 
endured, North Carolina is ready and is willing to 
pay the full price to the last penny of her resources; 
to the last drop of blood of her manhood.” 


100 Per Cent Liberty Bond Holders 


VERY employee of The Warner-Lenz Company 

of Chicago is an owner of a Liberty Bond, the 
majority holding both the 3'% per cent and 4 per 
cent bonds. The company itself is holding a large 
block of Liberty Bonds. The Warner-Lenz Com- 
pany offered each employee the benefit of buying 
their Liberty Bonds on the weekly, or monthly, 
basis. The enthusiasm of all the employees leads 
the company to believe that they will be 100 per 
cent owners of the Third Liberty Bonds which are 
soon to be issued. 


‘You Must Do Your Bit’’ 


‘SsLTERE is the story of how the employees were 

induced to co-operate in the purchase of first 
Liberty Bonds,” writes Robert Baur, secretary The 
Schunk Hdw. Co., Toledo, Ohio. “At the request of 
Mr. Gasser (Gasser Coffee Co.) an appointment 
was made for 3 p. m. to have the subject presented. 
All met at the office, when the doors were locked for 
10 minutes, thus securing over 50 per cent. On the 
Thrift Stamps the writer canvassed each employee 
individually and secured 100 per cent. The keynote 
of the talk was ‘You must do your bit. Everybody 
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must help in this cause’. 


Heads of Departments Led 


URING the Second Liberty Loan Campaign, R. 
H. Dunham, president of the Hercules Powder 
Company, was appointed by the local committee to 
head one of the teams selling bonds in the city of 
Wilmington. Mr. Dunham chose the heads of de- 
partments in the company as his team mates, and 
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they in turn enlisted the employees under them. As 
a result, the 256 employees in the home office were 
divided into small teams of about ten persons each. 
A keen competition developed between the indi- 
vidual teams and the various departments in the 
company. Mr. Dunham’s team was high for the 
whole city on the number of bonds sold, 1734, to the 
total value of $217,700. The average number of 
bonds sold per employee was 6.7, and the average 
value was $850. 

These figures do not include the bonds bought by 
the employees themselves, but only those sold to 
people outside the company. During both campaigns 
the company offered employees the opportunity of 
purchasing bonds on small monthly payments, and 
a very large percentage availed themselves of this 
offer. In addition to this the company itself bought 
largely of both issues. 


Buying from Current Savings 


| agri Liberty Bond subscriptions are 
financed by the American Hardware Corpora- 
tion, payments being made from current savings, 
usually in ten monthly or fifty weekly installments. 
By this method several thousand are becoming Gov- 
ernment bondholders and taking pride in their 
financial share in this privilege and responsibility 
of loyal American citizenship. 


Gunby Co. Did Its Bit 


# HE president of the L. W. Gunby Company, 
Salisbury, Md., during the two previous Lib- 
erty Loan Campaigns, saw all the men and women 
in the employ of the company and recommended 
to them the purchase of Liberty Bonds, offering 
them, in the event that they were not able to pay 
for the bonds themselves to advance the money 
for them to buy the bond or bonds, allowing them 
to pay for the bond by partial payments out of 
their salary. 

“The company found that the proposition to the 
employees was very acceptable,” writes L. W. 
Gunby, president, “for J] believe everyone was 
eager then, and now, to do all in their power to 
aid the Government in its call for money to prose- 
cute the war. For them to buy the bond and have 
to pay for it themselves, they would be deprived 
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of this desire on their part to aid the Govern- 
ment, because they did not have the money all at 
once. But by the assistance offered them it cre- 
ated a means of their doing something they most 
heartily desired to do and gave them great happi- 
ness in being able to do so by this temporary as- 
sistance. 

“We are pleased to say that every bond has 
been paid for in full by these partial payments 
and I am satisfied the same ones will take a bond 
in this third issue under the same conditions and 
be very happy to do so, thus rendering patriotic 
assistance to the Government that they have been 
made able to do. 

“We recommend this plan to all employers. The 
bonds so subscribed for can be held by the em- 
ployers until they are paid for.” 


Ankyra Got 100 Per Cent 


‘i first steps of the Ankyra Mfg. Company, 
Wayne Junction, Pa., were to talk to employees 
during noon hour, calling their particular atten- 
tion to the fact that the Liberty Loan meant just 
what it said—‘‘Loaning the United States Govern- 
ment and for which the purchaser received a bond 
representing the very best investment that one 
could make.” 

The company then called upon the Liberty Loan 
Committee, requesting that they send two of their 
representatives to talk to the employees. After 
getting the first employee to say that he would 
take a bond the rest immediately fell in with the 
idea and entered their names, either for a direct 
purchase or stating that they would seriously con- 
sider it and decide in the course of a day or so. 
The result was 100 per cent subscription. 


Helped Nashua Exceed Quota 


“WE have given of the time of everyone con- 
nected with this company for every drive 
which has taken place since the war opened,” 
writes O. M. Flather, treasurer, Grover File Com- 
pany, Nashua, N. H., “and we propose to continue 
to do the same and believe it to be the duty of 
every one to sacrifice their business when. these 
various drives are in progress. The writer has 
personally been through all the drives in the ca- 
pacity of worker, captain, division leader, etc., 
and believes that they are good things if they are 
not brought about too often. The city of Nashua 
has exceeded their quota in every instance from 
25 to 100 per cent, and we feel very proud of the 
showing made by our people. If the rest of the 
country would do as well as we are doing here 
there will be no difficulty in raising all of our 
funds for the conduct of the war and through 
them for the winning of the war.” 


Morley Carried the Bonds 


66 N the first Liberty Loan our company sub- 
scribed for $25,000 worth of 31% per cent 
bonds, $15,000 of which was sold to employees on 
weekly payment plan, the company carrying em- 
ployees without interest,’ writes R. C. Morley, 
treasurer Morley Bros., Saginaw, Mich. ‘Two 
hundred and thirty of our employees subscribed 
for bonds and payments have been met regularly 
and the bonds paid for, except in one or two 
cases due to severe illness or something of that 
kind. 
“On the second Liberty Loan our company took 
$50,000 worth of bonds for its own account and 
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the employees made their own_ subscriptions 
through the local banks on the partial payment 
plan. Many of our employees doubled the amount 
of their subscriptions on the second Liberty Loan, 
but we have no means of knowing the amount 
taken on the second loan. 

“About 150 of our employees have signed or- 
ders to have various amounts taken from their 
weekly pay check for War Savings and Thrift 
Stamps. 

“As time passes the average man seems more 
keenly to realize the fact that his country is in 
the most difficult undertaking in its history and 
the more willing and anxious he is to do his bit 
by loaning as large a proportion of his earnings 
as he can to his country. 

“We have had one address made by a local 
speaker to our employees at the time when the 
War Stamp matter was brought up, but prior to 
that the work was done simply through the active 
directors and heads of the departments keeping 
in close touch with the organization and trying to 
impress upon them the national necessity for 
thrift.” 


How Starrett Co. Helped 


HE L. Starrett Company, Athol, Mass., sub- 
scribed for $50,000 worth of the first Liberty 
Bonds and received $30,000 worth. It subscribed 
for $100,000 of the second, and received $90,000. 
Mr. Starrett and other officials of the company sub- 
scribed for about $60,000 of the first Liberty Bonds 
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and $130,000 of the second Liberty Bonds. The 
company’s employees subscribed for $46,000 of the 
first Liberty Bonds and $23,450 for the second Lib- 
erty Bonds. 

How the company helped employees subscribe for 
the bonds is shown by the following circular em- 
bodying the offer which was made them, and by the 
accompanying picture showing a Liberty Bond meet- 
ing at which the officials of the company addressed 
the employees. 

U. S. SECOND LIBERTY LOAN—FOUR PER CENT. 

An immense amount of money must be raised to Win the 
War. 

The Government has only two ways of raising it, by taxa- 
tion and by the sale of bonds—that is, by borrowing. 

If the whole amount should be raised by taxation it would 
paralyze business and raise the prices of everything we buy. 

Part will be raised by taxation, therefore, and part by the 
sale of bonds. ; 

The sooner this money is raised, the sooner the war will 
end. 

Men win battles—money wins wars. 

More money—less bloodshed. 

You are asked to lend the United States as much as you 
can. It is not a gift—it is an investment, with the best se- 
curity on earth. P 

The investment will pay you as much interest 
would get from a savings bank, four per cent. , 

Now is the time to safeguard what you have saved ane 
what you may save. 

These bonds are tax exempt up to $5,000. 

If, as will probably be the case, another loan is called for 


as you 
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later at a higher rate of interest, you can exchange the 4 per 
cent bonds for the new ones at the higher rate. 

We have some of the new bonds in the main office, and 
will be glad to show them to any one. 

The first issue of Liberty Bonds, 3% per cent, have not yet 
been delivered to us. 

If you have subscribed for the first bonds, please let us 
know whether you wish them exchanged for 4 per cent bonds 
or not. Fill out the slip attached for that purpose. 

If ‘you wish to subscribe for one or more of the Second 
Liberty Bonds, 4 per cent., we will make the same arrange- 
ment we did in regard to the first bonds, viz.: 

We will purchase for any employee who shall make appli- 
eation and agreement in regard to payment therefor in the 
form given below one Liberty Bond of $50 or $100. 

The employee to pay as much of the amount as he desires 
on or before Nov. 15th next, the balance to be paid at the 
rate of $1.00 per week on a $50 bond or $2.00 a week on a 
$100 bond, the same to be deducted from each week’s pay 
until the whole amount shall be paid. 

The bond is to remain in our possession until final payment 
has been made. 

Upon the final payment the bond will be delivered to the 
employee, with all interest coupons attached. This means 
that the employee will receive full interest on the full amount 
of the bond from Nov. 15, 1917, the loss of interest on ac- 
count of deferred payments being borne by this company. 

In case of accident or sickness or shutdown, through wh‘ch 
the employee is temporarily deprived of wages, the time limit 
for final payment will be extended to correspond. In case 
the employee finds at any time that payments cannot be fur- 
ther continued, payments already made will be refunded and 
any accrued interest on the bond shall revert to this com- 
pany. 

Should any employee leave our employ, for any reason, be- 
fore final payment shall have been made, it is left to the op- 
tion of the employee to pay the balance due and take the 
bond, or to receive from us the payments which have been 
made to date of leaving and relinquish all claims to the bond 
and accrued interest thereon. 

THE L. S. STARRETT CO. 

Athol, Mass., Oct. 23, 1917. 

APPLICATION AND AGREEMENT. 
(To be made not later than Oct. 26, 1917.) 
The L. S. Starrett Co. 

In accordance with the terms of the printed circular issued 
by you dated Oct. 23, 1917, I request that you purchase for 
me one Liberty Bond, 4 per cent., of the amount of $...... 

I agree to pay $.... on or before Nov. 15th next, and 
the balance of the amount of the bond at the rate of $.... 
per week, the same to be deducted by you from my pay, 
weekly, beginning Nov. 15, 1917. 


Athol, Mass., .... Oct., 1917. 


The L. S. Starrett Co. 

) I wish the 3% per cent first Liberty Loan bond 
delivered to me as soon as received by ‘you and paid for by 
me. 

( ) I wish the 3% per cent first Liberty Loan bond 
subscribed for by me exchanged for 4 per cent bond. 
; (Put a cross (X) before the sentence you wish to use, and 
sign your name.) 


Athol, Mass., .... Oct., 1917. 


Sold Bonds to Mexicans 


“CHARLES DEUTZ was fortunate enough to be 
on the committee of the second Liberty Bond 
drive in this city, and we may state that we believed 
we were doing splendidly 
in selling Liberty Bonds 
simply because this locality 
is composed mostly of 
aliens,” writes A. Deutz & 
Brother, Laredo, Tex. ‘The 
writer personally sold Lib- 
erty Bonds to the only 
alien enemies in the city, 
and the policy used was not 
to help our United States 
so much in selling to them 
as to show them the whys 
and wherefores to their in- 
Gharies Deutz, of A. terest in this country, such 
" « fro, Laredo, as the protection they have 
; received, are receiving, and 
will receive in the future; and also, the investment 
18 One of the best that could be asked for. We 
Were also very fortunate in making sales to Mexican 
citizens. We bought liberally in both the first and 
second issues of Liberty Bonds, and naturally will 
also buy of the third issue.” 





Contributed Advertising Space 


AKER, MURRAY & IMBRIE, INC., 10-15-17 
Warren Street, New York City, contributed a 
series of short, crisp, meaty 
Liberty Loan  advertise- 
ments at weekly intervals 
during October, 1917. 
These advertisements, four 
in number, each carried a 
single convincing thought, 
which was emphasized and 
made more effective -by a 
striking illustration. These 
four advertisements were 
run in New York City. 
This form of Liberty Loan 
advertising is pointed, at- 
tractive, and admirably 
F. A. Baker, president, adapted to the use of small 
Baker, Murray & imbrie, advertisers who employ 

moderate-sized units of 
space. Almost any business hardware concern can 
afford to run advertisements of this character be- 
cause of their small cost. 


Baker, Murray Baker. M 
©, , Murray 
SImbriex.. & 
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So “that government of 
the people, by the people 


We must do our part 


and for the people shall not OVER HERE! 
perish from the earth’— 





BUY A LIBERTY BOND! guy LIBERTY BONDS! 


10-15-17 Warren St. . 10-15-17 Warren St. 
REAR, (i eae aieRe IN 


Two of the Liberty Loan Advertisements 


A Hardware Man’s Appeal 


By R. J. Atkinson, hardware dealer, 1334 Broad- 
way, Brooklyn, N. Y. 
p=" the past week we have had impressed 
upon us very forcibly the great need of tighten- 
ing the belt and looking this, our war, square in 
the face. We are on the eve of another great Lib- 
erty Loan Drive. It is,of prime necessity that this 
great country of ours shall do its share toward lead- 
ing in proving that government of the people and 
by the people shall go forward without faltering, as 
it has since 1776. We have conducted and catered 
to immigration from all parts of the world, taking 
the material as it came and trying to instil into 
the minds of all comers to love liberty as our system 
of government typifies it and to reverence our flag. 
This can only be accomplished by putting love and 
devotion to our country first. 

The great crisis now raging in Europe has called 
for our support. Our young men have left their 
various occupations and sailed across the seas to 
help mark a new epoch for man. We must keep 
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them there until the task is done. They have made 
the great sacrifice, and it is our duty to support 
them and see that their equipment is the best, that 
their health is so safeguarded that when they re- 
turn to take up their various places in life that they 
will have the vigor to do so. We must have ships 
to transport them and keep them provisioned. There 
must be no break in the steady line of supplies which 
we are in duty bound to furnish them. This means 
a sacrifice on our part. We do little when we fur- 
nish only our surplus. We must deny ourselves. 

We must save money and lend it to the Govern- 
ment in the shape of Liberty Bonds and War Sav- 
ing Stamps. We must speed up our work and feel 
that some part of it is willingly done for our “Boys 
over There.’”” We must concentrate our whole en- 
deavors on winning this war in the shortest pos- 
sible time, and this can only be accomplished by 
knowing that our constitution, when it says “We, 
the people,”’ means us, and that if we fail to do our 
duty our Government fails us, for we are the gov- 
ernment, and it is our fight for Life, Liberty, and 
the Pursuit of Happiness. 


Have a Real Bond to Show 


[* the matter of the new Liberty Bond Drive I 
would suggest that a sample bond be kept on 
hand by the representatives, who could more readily 
explain by having the real thing on hand than other- 
wise,” writes Masback Hardware Co., New York 
City. 

“In the last bond sale we assembled all our em- 
ployees, and they were told what the subscribing 
of a bond would do for the country and themselves; 
also that we would deduct a small amount weekly 
from their salaries, and they could get their money 
in full at any time if they changed their minds.” 


Work Through Department Heads 


¢¢~NASMUCH as the local organization of the com- 
mittee in charge of Detroit’s quota provided a 
factory squad of workers, our effort was largely of 
a co-operative nature with the latter,” writes Acme 
White Lead & Color Works, Detroit, Mich. “An- 
ticipating their call, but entirely independent, how- 
ever, we developed an interest in the proposition 
in advance by ealling a meeting of the heads of 
our production department, who were given instruc- 
tions through our superintendent in connection with 
thoroughly canvassing the plant for subscriptions. 
A ready interest was shown by our employees, and 
the majority of the subscriptions booked in this 
way. When the factory solicitors reached us, there- 
fore, their work was confined to only those who 
required further attention, or what we might call 
expert salesmanship, in order to be convinced as 
to their duty and privilege. Possibly this one fea- 
ture of our work might be considered distinctive, 
in that we thus conserved the time of the workers 
and reduced their efforts to the point where their 
services were actually requived, handling the bal- 
ance of the detail through our own organization.” 


A Good Record 


“JN regard to what our firm did in subscrib- 

ing to the First and Second Liberty Loans, we 
would say that the John B. Varick Co. bought, and 
own, $25,000 worth of 4 per cent bonds of the 
Second Liberty Loan; the officers and employees of 
the John B. Varick Co., to the number of 73, bought 
and own $24,200 worth of 31 per cent and 4 per 
cent bonds of the First and Second Liberty Loans,” 
writes Thomas R. Varick, treasurer John B. Varick 
Co., Manchester, N. H. 
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Ives Took $30,000 in Bonds 


‘THE H. B. IVES Co. took 

a hand in helping sell 
the first and second issues 
of Liberty Bonds as fol- 
lows: The company sub- 
scribed for $30,000 worth 
of bonds, giving the em- 
ployees the opportunity to 
subscribe for any part 
thereof, to be paid for in 
weekly installments during 
the following year. This. 
plan was agreeable to the 
company’s employees, and 
has worked out very sat- 
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yD tree, Gee’ New -isfactorily to all con- 
Haven, Conn. cerned. 


Three Ways to Help 


= Vonnegut Hardware Co., Indianapolis, helped 
in the matter of selling Liberty Loan Bonds 
in the following ways: First, a considerable amount 
of the regular advertising space was devoted either 
wholly or in part to the official slogans of the local 
Liberty Loan Committee; second, the Vonnegut 
Hardware Co., as a company, bought Liberty Bonds 
on its own account; third, the employees of the 
company were vigorously solicited by a member of 
the firm to invest in Liberty Bonds for themselves. 

The campaign among the employees was very suc- 
cessful, inasmuch as they bought bonds to the 
amount of $6,500 through their own organization, 
although many of them had already bought their 
share of bonds through personal friends in other 
selling organizations. The company is organizing 
in a manner similar to last year, and believe that 
they will have another successful campaign. 


How New York Hardware Men Are 
Boosting the Third Liberty Loan 


HE Hardware, Metals and Allied Trades Division 

has again undertaken, as one of the 101 trade 
divisions of the Rainbow Division in Greater New 
York, to do its best toward collecting a large pro- 
portion of New York’s quota of $900,000,000 of the 
third issue of Liberty Bonds, as representatives of 
the United States Treasury Department, by appoint- 
ment of Benjamin Strong, Jr., governor of the Fed- 
eral Reserve Bank, Second District. 

The special Liberty Loan Committee, as now con- 
stituted, is as given below, which now has repre- 
sentatives of the sporting goods and rope trades, 
together with a few substitutions made necessary 
by absences of former members on duty in Wash- 
ington. 

George H. Richards, an active member of the 
committee during the campaign during last spring 
for 10,000 additional recruits for the National 
Guard (at the request of Governor Whitman and 
Adjutant General Sherrill), himself a veteran mem- 
ber of the Guard, and very efficient during the drive 
for the Liberty Loan in October last, was induced 
to accept this exacting position. William H. Tay- 
lor, president of The Iron Age Publishing Company, 
the publishers of HARDWARE AGE, was_ unani- 
mously elected to succeed William A. Graham, now 
in the Government service at Washington, but un- 
expected absence from the city compelled him to 
relinquish the chairmanship, although now hard at 
work with the committee. Mr. Richards fully ap- 
preciates the onerous duties of the four weeks’ cam- 
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paign, and has arranged to give almost all of his 
entire time to this undertaking until the end. 

It should be said that this committee, as soon 
as the October campaign ended, immediately began 
preparation for the expected Third Loan, spending 
several months and a considerable sum of money in 
preparing a full list of 7000 names in Greater New 
York, zoning them for convenient calls, and other- 
wise carefully preparing in all ways possible for the 
canvass when ordered. Because of circumstances 
beyond the control of the committee, owing to 
changes ordered by the headquarters committee, not 
necessary to review now, it was definitely decided 
what the committee’s scope was to be until April 4, 
since which time the work has been rushed, with 
the hope of collecting, say, a half more than the 
October total of $42,218,250, which made the Hard- 
ware, Metals and Allied Trades first of 98 trade 
divisions. To get this or any considerable portion 
of it will necessitate the most intense and pains- 
taking labor constantly until the end, and the com- 
mittee, like Lord Nelson at Trafalgar, expects every 
one to do his duty. 

The Special Liberty Loan Committee, Stewart 
Building, Rooms 226-228, 280 Broadway, New York, 
telephone Worth 2615, follows: 

George H. Richards, chairman, Remington Type- 
writer Co.; R. H. Ismon, vice-chairman, American 
Can Co.; Wm. H. Taylor, HARDWARE AGE; H. S. Dem- 
arest, Greene, Tweed & Co.; Geo. F. Taylor, Corbin 
Cabinet Lock Co.; John Sargent, Sargent & Co.; 
Thos. H. Taylor, American Steel & Wire Co.; W. V. 
Hawkins, Columbian Rope Co.; Frederick Smith, 
Froment & Co.; R. J. Atkinson, representing Metro- 
politan Hardware Association; Edw. H. Darville, 
HARDWARE AGE; Ralph F. Chatillon, John Cha- 
tillon & Sons; R. B. Budd, U. S. Steel Products 
Co.; W. A. Tucker, H. A. Rogers Co.; R. G. Thomp- 
son, Lufkin Rule Co.; D. T. Mallett, Hardware Deal- 
ers’ Magazine; A. C. Penn, A. C. Penn, Inc.; E. T. 
Kiggins, E. T. Kiggins;. Bernard Ris, treasurer 
U. T. Hungerford Brass and Copper Co.; George 
Carey, secretary, phone Worth 2615; H. B. Spald- 
ing, A. G. Spalding & Bros.; A. Blackburn, H. & D. 
Folsom Arms Co.; S. B. Morris, Mosler Safe Co. 

New members of the committee are H. B. Spald- 
ing of A. G. Spalding & Bros., and A. Blackburn of 
the H. & D. Folsom Arms Company, representing 
the sporting goods trade, formerly a separate divi- 
sion; S. B. Morris of the Mosler Safe Company, in 
place of William F. Forepaugh, president of Her- 
ring-Hall-Marvin Safe Company, whose time is 
largely taken with Government work; W. V. Haw- 
kins, New York, manager of the Columbian Rope 
Company, representing the cordage trade, and Fred- 
erick Smith of Froment & Co., as an additional 
member for metals, who is also an Alderman of the 
city. Bernard Ris of the U. T. Hungerford Brass 
and Copper Company is treasurer as before, and 
George Carey, from a downtown bond house, is 
Secretary. 

One way to assist the committee in rushing the 
collection of this loan is for allsin these trades who 
are called on by salesmen of the committees’ sta 
is to subscribe their limit for bonds, to be financed, 
as before, through any bank of the subscriber’s 
selection, and speed him on his way; no cash what- 
ever to be paid toward bonds to any representative 
of this organization. 

The time has arrived to give up or give in, and 
as has been said of these new 414 per cent securi- 
ties, “Buy-buy Liberty Bonds, or bye-bye Liberty.” 
Now is the time to hang out the flag and open the 
wallet. General Leonard Wood says “We must win 
the war over there, or fight it out over here.” 
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Bonds bought mean a good rate of interest, un- 
taxed except for excess profits and inheritance tax, 
which does not affect moderate holdings, with the 
best security in the world. It should never be for- 
gotten that what is lacking by voluntary loan for 
the successful winning of this war must be taken 
by the National Government through direct taxa- 
tion, and none of the money so commandeered ever 
gets back to the individual so taxed. 


300 Employees—300 Bonds 


“ye HAVE had frequent speakers come out 
to our factory from the Chamber of Com- 
merce and address our employees on Thrift Sav- 
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Buy a Liberty Bond! 


By James J. Montague 


in the New York American 





OR a year you’ve seen them marching 
—down the street, and out to camp, 
For a year you’ve heard the echo of 
their steady tramp! tramp! tramp! 
Husky lads with eager faces, ready for the 
job ahead, 
Quick to go and sure to stay there till the 
job is put to bed 
When the trouble call was sounded every 
one was on the spot, 
Full a million fit for battle—not a slacker 
in the lot. 


RETTY soon they’ll all be in it; and you 
know they’re going through. 
They have given all that’s in them—after 
this it’s up to you— 
Up to you to stand behind them at what- 
ever sacrifice. 
Though it takes your every dollar, they— 
not you—must pay the price. 
They must go through flame and fury to 
disprove that might is right. 
Never let men say you failed them while 
they fought and won your fight! 


EVER fear that of that legion any man 
will ever shirk, 
They will stay where’er you send them— 
you must keep their guns at work— 
You must mint your piles of dollars into 
shells to clear the way 
That behind their splendid banner they are 
going to march some day. 
Do not trouble for your future, stand behind 
their line like men; 
Time to talk of trade and profit when they’re 
safely home again. 


VEN now a hundred thousand hear the 
rumble of the guns, 
Even now they breast the current where the 
tide of battle runs. 
Pile munitions up behind them, launch more 
ships and still more ships, 
To provide them fighting comrades when 
at last they come to grips. 
And when they come back victorious from 
the fighting over there 
You’ll be just as proud as they will that you, 
too, have done your share. 
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ings Stamps,” writes C. S. Bigsby, general sales 
manager The Frantz Premier Co., Cleveland, Ohio. 
“We presented a booklet to each one of our em- 










Frantz Premier Co. Employes 
bn Loon Drive 
d Plots D Octyher 10) 
anhoe road N. B., yesterday 


he meeting. The band 





ployees with a 25 cent Thrift Stamp in it and it has 
received a hearty response from our entire or- 
ganization. 

“We believe that everyone is imbued with the 
spirit of doing their bit to back up and help the 
boys that are ‘somewhere in France’ or else in can- 
tonments training to go there. 

“We are enclosing you a copy of ‘Pay Dirt,’ a 
house organ which we issue, and you will notice the 
middle page gives a photograph of one of our Lib- 
erty Bond meetings which might be of interest to 
you.” 


Foremen Did Missionary Work 


T THE time of the second issue of Liberty 
4 Bonds the Acme Steel Goods Co., Chicayo, co- 
operated with the bond salesmen who covered the 
district in which its plant is located as follows: 
The company permitted these salesmen to go about 
among the employees and solicit subscriptions for 
bonds. Previously the factory manager got the: 
foremen together and told them of the urgency of 
the government’s needs, and asked them to take the 
matter up privately with their men and urge all 
who were able to do it to make subscriptions. These 
subscriptions were made on the basis of weekly pay- 
ments deducted from the pay of the operators, in 
accordance with their instructions. In this way 
about $7,000 worth of bonds were sold among a 
total force of about 400 employees. 


$50 Per Man for Uncle Sam 


IFTY dollars per man—that was the response 

of the employees of the Engman-Matthews 
Range Company of South Bend, Ind., to the second 
Liberty Loan. Records were not kept on the first 
Loan, but during the second drive the plant was 
shut down for thirty minutes and all the men heard 
a stirring address by one of the local Liberty Loan 
workers. Then Dan Matthews, factory superin- 


tendent, made the rounds and succeeded in getting 
an average of fifty dollars per man for Uncle Sam. 
Mr. Matthews also reports that the response to 
War Savings Stamps has been very good. Engman- 
Matthews employees are taking an average of one 
dollar’s worth of W. S. S. per week per man. 


Hardware Age 


Ready for New Drive 


“a> THE time approaches for the third Liberty 
Loan we are reminded of our experience in 
getting our store force interested in the first and 
second loans,” writes Philip Gross Hdw. Co., Mil- 
waukee, Wis. 
“At the time of the first loan we took the matter 
up with our store force and found many of them 
more than interested—the girls in particular. Some 













Pi ilip Gross, pres., Ph. Gross Hardware Co., Milwaukee, Wis 


of our men took bonds for their wives and children. 
We got about twenty-five subscribers from the 
store force, which, added to the amount subscribed 
by the ‘firm’ netted $5,500. The second loan called, 
forth a greater effort. We raised about $2,500, in- 
cluding $2,250 from the store force (thirty sub- 
scribers). 

“One incentive in raising subscriptions for the 
third and next call lies in the fact that our store has 
so far furnished fourteen names to the honor roll. 

“Along this line we might add that last month 
during the sessions here of the Wisconsin Retail 
Hardware Dealers’ Association there were hung in 
the assembly hall two large banners reaching from 
ceiling to floor, bearing the names of those mem- 
bers and employees of the association who had so 
far been called to the colors and of the forty-one so 
far entered on the roll of honor from this state, 
eleven were from the Ph. Gross Hardware Co.” 


Agreed to Return Money 


“Te first thing we did when the Liberty Loan 
came up was to appoint a committee, who were 
to formulate a plan, and guide the work of canvass- 
ing employees in our fac- 
tory,” writes Richards-Wil- 
cox Mfg. Co., Aurora, IIl. 
“The committee consisted 
of the superintendent of 
our Aurora plant, one of 
our foremen, and the man- 
ager of our special depart- 
ment. 
“The plan which they de- 
veloped was as follows: 
“The company agreed to 
pay for all bonds which em- 
ployees desired to purchase 
on the installment plan, 
convenient deductions to be 
envelope until the employee 
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owned the bond. We agreed also to return at any 
time the money which had been paid in before the 
bond was completely paid for. 

“The committee had forms printed on which space 
was arranged for the amount of the bond, the name 
of the purchaser, the amount of payments to be 
made, etc. The committee canvassed every employee 
in our Aurora plant and in the office, explaining 
facts regarding the Liberty Loan to each employee 
personally and put the matter squarely up to him. 
As a result, nearly half of the employees of our 
force subscribed to the Liberty Loan. 

“We have many foreigners in our employ, and it 
was a noticeable fact that these foreigners took a 
particular interest in the Liberty Loan and bought 
bonds, which, considering their circumstances, 
seemed larger in amount than those purchased by 
some of the native-born Americans. 

“This enthusiasm on the part of these foreigners, 
many of whom are from Austria, Hungary and Ger- 
many, is evidence of the fact that these men, who 
left Europe because of the iron rule of military 
autocracy there, appreciate the favorable condi- 
tions under which they live at present. 

“Very few have taken advantage of our offer 
to return payments, most of those who did being 
persons who have some reason for leaving our 
employ.” 


Advertising and Personal Solicitation 


rT) UR methods of boosting the Liberty Loan were 

similar to those used elsewhere, but we 
started in on our own force before the public had 
been prepared, therefore 
had no precedent to go by, 
so naturally chose the plan 
merchants consider the 
most effective, viz., adver- 
tising and personal solici- 
tation,” writes Albany 
Hardware & Iron Co., Al- 
bany, N. Y. 

‘*‘Parenthetically 
we might say that the mem- 
bers of our firm have served 
on various committees of a 
public or semi-public char- 
acter for years, hence we 

W. I. Baker, pres., Al- are not entirely new to such 

a — ol yo" work; and since the war be- 

gan have taken a deep in- 
terest in all its activities. 

“First, by way of ‘advertisement,’ we wrote as 
strong a letter as we could indite, explaining the 
necessity for floating the bonds, their safety as 
an investment, advising the wisdom of thrift in 
these times, appealing to their patriotism and com- 
mon sense, asking them to give the entire subject 
careful thought, and then offering to ‘carry’ what- 
ever bonds they might invest ‘in, allowing them 
to pay for them in easy installments from their 
weekly wages. 

“Soon thereafter, when the press took up its 
work, our boys, and girls, too, were fairly well 
posted, and became enthusiastic propagandists, and 
we believe were very influential in securing con- 
verts in their own circle of acquaintances; so when 
the time came for securing actual subscriptions, 
and we called the entire force together to talk over 
the proposition, we found an intelligent conception 
on their part of the whole matter. 

“At the close of the meeting, after the firm had 
announced its own subscription, the blanks were 
passed out. Responses were very numerous, and 
many signed on the spot, ranging from $50 to 
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$1,000, and for several days they came forward 
in a surprising way. The gratifying part of this 
to us was the fact that they were taken by the 
youngest boy up to the highest salaried people in 
the establishment. They have subscribed according 
to their means, in a very liberal fashion to both 
loans, and we are happy to add that at the close of 
the year, by a vote of our directors, the bond was 
handed to each subscriber fully paid, and the habit 
formed during the period they partially paid for 
their bonds (first and second) has taught each such 
a valuable lesson that some of their income is now 
going into war certificates or thrift stamps. 

“From our previous experience we are quite con- 
fident that our employees will be fully prepared 
and buy freely of the next issue.” 


Sell It Like Any New Product 


ssf] IBERTY LOAN was 
promoted and _ fea- 
tured by us with the same 
forces we would employ in 
selling any new article 
which we manufacture. 
$100,000 of the First and 
Second Issue Bonds were 
purchased by our organiza- 
tion and its employees; our 
entire advertising space 
was devoted toward im- 
pressing this patriotic priv- 
ilege on the minds of our 

Harry C. Atkins, pres. countrymen.” 
BE. PM | A gia That is the pithy message 
of E. C. Atkins & Co., Inc. 


Good Work by Sargent & Co. 


WO committees have been formed at the plant 
of Sargent & Company, New Haven, Conn., for 

the purpose of helping the sale of Liberty Bonds. 
An executive committee of 
nine members has general 
supervision of the work, 
and a campaign committee 
of one hundred and twenty 
members, representing the 
different sections and de- 
partments of the factory, 
pushes the sale among indi- 
viduals. These committees 
also have charge of the 
sales of War Savings 
Stamps and Certificates and 
the collection of funds for 
Henry B. Sargent, Sar- the Red Cross, ¥. M.C. Az 
gent & Co, New Haven, and other organizations en- 

gaged in war work. 

During the campaign for the First and Second 
Liberty Loans, posters were displayed in all depart- 
ments of the factory, literature was distributed in 
pay envelopes and in other ways, and meetings were 
held during the noon hour, which were addressed 
by local men of prominence. A large bulletin board 
was displayed at the entrance to the factory showing 
the daily progress of the campaign in the number 
of subscribers and the total amount subscribed. De- 
partment bulletins were also used in some of the 
larger departments. 

The result of these efforts showed for the First 
Liberty Loan a total subscription of $53,750, from 
828 subscribers, exclusive of officials of the company, 
and a grand total of $139,850, which includes the 


(Continued on page 74) 
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WASHINGTON, D. C., April 8, 1918. 


EGISLATION to boost Federal taxes will prob- 
i ably be postponed until the next session of 
Congress. This announcement, made during 
the past week by Chairman Kitchin of the Ways 
and Means Committee, will be good news to all 
business men, not only because it will mean that 
for some time to come there will be no increase in 
the burdens they are now carrying, but also because 
it means that Uncle Sam does not need the money. 
There is another side to the question, however, 
that is not quite so encouraging from the standpoint 
of the vigorous prosecution of the war. The Gov- 
ernment has not been able to spend money as fast 
as was expected for the reason that deliveries of 
war material are behind the schedules. 


Why Appropriations Have Not Been Expended 


VERYBODY knows what conditions have been 

during the past three months, and it is not 
surprising that material of all kinds has been de- 
layed, first in its manufacture, and then in its 
transportation. The real “neck of the bottle” is 
the shipping situation, which has made it impossible 
to send men and material to France as fast as they 
could be assembled at the seaboard; hence there 
has been a general letdown in production because 
it is folly to pile up great stores of merchandise, 
around the overcrowded ocean terminals when no- 
body knows how soon the stuff can be shipped. 

Conditions have been improving somewhat of 
late, and there has been a decided increase in the 
transatlantic movement of both men and munitions. 
Good weather has had something to do with this, 
but special effort to get ships Has been the chief 
factor in bringing about better conditions. 

Mr. Kitchin confidently counts upon bringing for- 
ward a new revenue bill early in the next session, 
and it is probable that the taxes imposed thereby 
will be made immediately available; that is to say, 
they will be so planned that they will be imposed 
on the business of the calendar year 1918, though 
the bulk of them will not be collected until the 
spring or early summer of 1919. If this plan is 
carried out it will not be a matter of great conse- 
quence whether the new revenue bill is put through 
at the present session or early next winter. 


Income Tax Returns to Be Simplified 


Rage plans of the Ways and Means Committee for 
amending the income and excess profits tax laws 
have not been materially changed. None of the 


proposed modifications would apply to taxes cover- 
ing the business year 1917, returns for which have 
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already been made, but before the time rolls around 
for collecting the taxes for 1918 the method of 
making returns and figuring incomes will probably 
be greatly simplified. 

One of the most welcome changes to be made in 
the income-tax laws will be the consolidation of 
the acts of 1916 and 1917 into a single statute, thus 
relieving taxpayers of the necessity of making re- 
turns under two separate laws. This will be a big 
help to everybody and will save a great deal of 
labor on the part of government experts. 

The excess-profits tax law will also be remodeled 
and simplified so that a taxpayer will not have to 
be a composite of a banker, a lawyer, a college pro- 
fessor, and a mechanical engineer to figure out 
his debt to the Government. 

I look for the formulation of the new revenue 
bill early next fall, and its introduction and passage 
through both houses very early in the session that 
begins Dec. 2. 


Developments Cencerning Tin 


HE tin situation is developing some very inter- 

esting phases, and will stand close watching by 
all dealers in tin plate and everything manufac- 
tured therefrom. The war is affecting this com- 
modity more intimately than almost any other metal, 
and no one can say what a day may bring forth. 

An enormous amount of tin is needed to manu- 
facture containers for food for the people of the 
country, for the American army abroad, and fof 
the civil and military population in the allied coun- 
tries. The United States is the big brother whose 
work has been cut out for him by the rest of the 
family, and it’s up to him to provide the food, and 
of course, the containers. 

Practically all our tin is received from British 
sources, and England is to-day rationing the United 
States in accordance with her own ideas as to what 
we should receive. These ideas are not always the 
same as our own, but England controls the metal, 
and, therefore, to some extent, she controls our 
use of it. ‘ 

Heretofore the Tin Conservation Committee, orig- 
inally designated by the Department of Commerce, 
has distributed our tin ration, and, so far as the 
man in the street could see, has handled the prob- 
lem very well. Now, however, there is a bill in 
Congress to turn the tin over to Food Administrator 
Hoover and let him handle it. 

The pending measure, which has been reported 
by the House Committee on Agriculture, and 1s 
known as the supplemental Lever bill, does not 
mention tin, but it gives Mr. Hoover jurisdiction 
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over the distribution and use of all commodities 
used “in the preparation and preservation of food.” 
Of course, tin containers are largely used in the 
preservation of food, and the House committee, in 
the course of hearings on the new Lever bill, is 
on record as recognizing that it is one of the prin- 
cipal purposes of the measure to permit Mr. Hoover 
to handle the tin question. 


Barring Shipments of Tin to Canada 


HE war Trade Board has recently taken a hand 
in the tin controversy, and has issued a series 
of regulations placing an embargo on shipments of 
tin cans and many other articles made of tin to 
Canada and to certain other countries. This action 
is understood to have been taken at the instance 
of Great Britain, which has made representations 
to the United States calling attention to the fact 
that in England tin can only be used in the manu- 
facture of containers intended for food. England 
does not intend just now to compel the United 
States to come to exactly the same basis, but it has 
made it plain that it is not thought fair for us to 
export tin cans to Canada and other countries to be 
used for purposes for which England does not allow 
tin cans to be employed within her own domain. 
The thing to keep your eye on is what Mr. Hoover 
may do and what may be done by some other Gov- 
ernment official in the way of limiting the use of 
tin in the manufacture of articles for domestic 
consumption. If the tin shortage becomes acute no 


one can say how far the Government will go in the . 


way of hard-and-fast rules, and it will especially 
pay you to watch these developments, because the 
Government will give mighty little notice of its 
intentions. 

My latest information is that for strictly domes- 
tic uses tin containers will not be limited to food 
purposes unless there should be a serious shrinkage 
in the amount of tin now coming to the United 
States. The oil, paint, varnish and other trades 
are dependent upon a reasonable supply of tin, and 
would be seriously hampered if denied tin contain- 
ers. A large amount of tin can be saved, however, 
through the use of other materials for bulk pack- 
ages, and the big manufacturers will, no doubt, 
exercise the greatest possible ingenuity in meeting 
any situation that may arise. 


New Steel Price Schedule Satisfactory 


i he action of the Price Fixing Committee of the 
War Industries Board in extending for three 
months the original schedule of controlled iron and 
steel prices, modified only by a cut of $1 per ton 
in the price of scrap steel and of pig iron intended 
for steelmaking, but not for foundry use, has been 
generally accepted as fairly satisfactory. The scrap 
men are not particularly well pleased with the cut 
in their specialty, and are disposed to raise the 
contention that they were not represented in the 
membership of the general committee of the Iron 
and Steel Institute which negotiated the matter with 
the Price Fixing Committee, but otherwise few com- 
plaints have been heard. 

The trade at large would have been better pleased 
had the extension been for six months rather than 
for three, as it would have had a stabilizing influ- 
ence upon general business conditions. The mem- 
bers of the Price Fixing Committee, however, were 
unwilling to continue the present level of prices for 
more than three months, when they hope to secure 
substantial reductions; hence the steel men were 
forced to content themselves with a ninety-day ex- 
tension rather than meet an aggressive movement 
by the Government for substantial cuts all along 
the line. 
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When the schedule is again revised, unless all 
signs fail, the Price Fixing Committee will seek 
to put the knife into all the basic prices. They con- 
cede that during the past three months the trade 
has been up against extraordinary conditions, which 
have resulted in high cost sheets, representing not 
the real condition of the industry but the effect 
of such emergencies as railroad congestion, fuel and 
labor shortage, embargoes on exports, etc. 


Government Looks for Lower Prices 


Coser these items as controlling up to 
the present time, Chairman Brookings and his 
colleagues of the Price Fixing Committee were wil- 
ling to extend the old rates, but obviously during 
the next three months none of these factors can pos- 
sibly cut an important figure in the situation. The 
domestic demand, aside from Government require- 
ments, has been notably quiet of late, and in view 
of the extent to which private enterprises of all 
kinds are being frowned upon by the Government 
there is little prospect of any revival in this direc- 
tion before the end of the current fiscal year. 

An ill-informed New York correspondent of a 
trade paper stirred up a rumpus last week by an- 
nouncing that the Price Fixing Committee would 
give hearings upon applications to persons seeking 
changes in the schedule of controlled iron and steel 
prices. In certain quarters this was interpreted 
to mean that the new schedule was only tentative, 
and subject to revision from day to day. 

This report was without foundation, for the 
schedule is intended to stand for three months with- 
out modification. The only basis for the statement 
was the fact that at the recent conference between 
the steel men and the Price Fixing Committee Judge 
Gary said that the general committee of the Iron 
and Steel Institute would be ready at all times to 
confer with the representatives of any interest in 
the trade that believed a hardship had been imposed 
upon it either by the schedule of controlled prices 
or by any trade condition. 

The big steel men stand pledged to see to it 
that small producers who have to buy their pig iron 
or materials even further advanced are taken care 
of whenever the “spread” between the Government 
prices on pig iron and finished forms of steel is 
too small for comfort. The co-operation of the big 
steel men with the Government in the work of keep- 
ing things on an even keel in the iron and steel 
trade is greatly appreciated here, especially by the 
War Industries Board, which is responsible for the: 
general price-fixing policy of the Administration. 


Daylight Saving a Success 


AYLIGHT saving is a big success in Washing- 

ton. Industrially, Washington is pretty nearly 
at zero, but commercially it is a town of consider- 
able importance, and from a national administra- 
tive standpoint it is, of course, the whole cheese; 
therefore, what happens to the Capital City under 
the new Calder act is a matter of general interest. 

All the official clocks were turned ahead one hour 
when the official timekeepers went to bed on Satur- 
day night, March 30, and the whole town had Sun- 
day in which to get used to the innovation. On 
Monday the big governmental machine started off 
as though nothing had happened, although the early 
risers found the sun a little slow in showing above 
the horizon. 

The noticeable gain, however, came at the end 
of the work day, for when the hundred thousand 
Government toilers poured out of the departments 
along about five o’clock in the afternoon they were 
all surprised and pleased to see how much daylight, 
not to say real sunlight, was ahead of them. 
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The extra daylight has come in very handily in 
the starting of war gardens, and throughout the 
city the back yards and vacant lots are being plowed 
and spaded up and planted with all sorts of good 
stuff that will serve a useful purpose in helping 
to win the war. 

Senator Calder of New York, the father of the 
daylight-saving bill, treasures a valued souvenir of 
this important measure. It’s the pen with which 
the President signed the statute on March 19. 


Webb-Pomerene Bill Soon to Be Law 


HAVE good reason to believe that next week I 

shall be able to chronicle the final acceptance 
by the House and Senate of the conference agree- 
ment on the text of the Webb-Pomerene export 
combination bill and its approval by the President. 
This will place on the statute books a measure in 
which every business man in the country is inter- 
ested, directly or indirectly. 

It is an old maxim of statesmanship that in time 
of peace we should prepare for war—a maxim which, 
unfortunately, we failed to observe until we became 
mixed up in the great scrimmage ourselves. It is 
equally good national philosophy to demand that in 
time of war we should prepare for peace. 

That is what the Webb-Pomerene bill is intended 
for, and there can be no doubt that the making of 
plans for the retention of our present export trade 
and its substantial expansion after the war is some- 
thing that should receive our very serious attention 
long before peace is declared. Of course, Germany 
is already giving attention to this matter. For 
many years the German Government has not only 
fostered the export trade of the empire, but by 
legislation and regulation has constantly stimulated 
the organization of kartels and other combinations 
with which to strengthen German manufacturers in 
their campaign to extend their foreign business. 


Even France Is Planning Export Trade 


as more significant than the action of Germany, 
however, is the fact that poor bleeding France, 
which has borne the brunt of the great war, and 
the people of which have suffered more than any of 
the other belligerents, is already making plans to 
protect its foreign trade when the war is over and 
to win back the part of it that has been lost during 
the conflict. We are a busy people and the war is 


three thousand miles away, which, perhaps, accounts’ 


for the fact that we do not always seem to realize 
what is happening to our Allies, but there can be 
no doubt that it is a matter of the greatest im- 
portance that we should unshackle our foreign trade 
and limit our anti-trust laws to the operations of 
our domestic commerce. 

President Wilson is entitled to a very large meas- 
ure of credit for the passage of the Webb-Pomerene 
bill. When the idea was young, and, in fact, while 
it was in process of evolution in the Federal Trade 
Commission, the President became its ardent parti- 
san, and at various stages in the progress of the 
bill, which has been vexatiously slow, he has said a 
forceful word or two to the congressional leaders 
and has spurred them on to action. 


Vigorous “War Garden” Campaign Launched 


HE war-garden campaign has been launched by 
the Department of Agriculture with a tremen- 
dous impetus that promises amazing results for the 
season of 1918. Last year a million new gardens 


added enormous quantities of food to the nation’s 
supplies, but this year there is reason to believe 
the number of gardens will be trebled instead of 
doubled. 

This means a collateral campaign to preserve the 
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surplus food, and already the Department of Agri- 
culture is getting out bulletins describing all the 
apparatus and paraphernalia necessary to can, dry, 
and otherwise preserve every form of garden sass, 
fruit and farm product. Here the department is 
getting into your bailiwick, for these descriptions 
relate to every type of glass jar, tin can, and other 
container, cookers of every description, drying ap- 
paratus, and a thousand and one accessories which 
belong in the house-furnishing department of the 
up-to-date retail establishment. 

It will be worth your while to secure a copy of 
the department’s pamphlet on canning and drying 
foods, fruits, etc., as it will indicate to you the scope 
of the nation-wide campaign now being conducted 
by the Government, and which, of course, will create 
a tremendous demand for the particular class of 
material recommended by the department’s experts. 
A postal to the Division of Publications, United 
States Department of Agriculture, will put the pam- 
phlet on your desk. 


How They Did It 


(Continued from page 71) 
individual subscriptions of officials and the subscrip- 
tion of the company. 
For the Second Liberty Loan 1370 employees sub- 
scribed $96,100, and the total amount subscribed 
was $325,950. 


Hope to Exceed 100 Per Cent 


‘sQQEGARDING the first and second Liberty 

Loans, it is not that element in human nature 
which causes us to respond to your appeal, some- 
times called conceit or ego- 
tism, but it is the feeling 
that what we did may re- 
sult in giving some one else 
an idea which will be effec- 
tive perhaps,” writes G. P. 
Butler, general manager 
the Lebanon Machine Co. 
“We also expect to get a 
better idea from the num- 
ber of testimonials which 
you will, without question, 





receive. The story is as 
follows: 
“c +] ’ 
Thos. Waterman, pres., We have about sixty 
Lebanon Machine Co., employees. These were 


ein inti, called together just before 


noon on the day of the drive and given a strong talk 
as to their duty toward their country by the general 
manager. The point was made that the company, 
through its employees, would like to make a credit- 
able showing; they were told that there was wanted 
an average of one $50 bond for each man, to which 
they responded splendidly, sixty-six $50 bonds being 
taken. We are wondering how many corporations 
throughout the country averaged one bond or better 
per man. We thank you for the opportunity of tell- 
ing our story for the good it will do. We hope on 
the third drive it will be possible to exceed the above 
results. It may be in order to add that the spirit 
herewith shown has its source among the local bus!- 
ness men organized as the Chamber of Commerce, 
the president of which is Mr. Arthur H. Hough, 4 
prominent local banker.” 


A_ fine bunch of additional letters on pushing 
Liberty Bonds will be printed in future issives. 
They were crowded out of this issue. 
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Sell and Buy Liberty 
Bonds—Now 


HIS issue of HARDWARE AGE is devoted 

largely to the third Liberty Loan because 
it is the largest merchandising problem of 
the day. It is up to us to make that problem 
an achievement. We have already handled 
two great loans, and in that work we have 
perfected selling organizations which have 
combed their communities for bond buyers. 
The response of our citizens has been so en- 
thusiastic, so wholehearted, so thoroughly 
American that we face the work of raising 
the money now needed with absolute confi- 
dence. 

Our people have formed the bond buying 
habit. They have learned to mortgage the 
future and have increased their self-confi- 
dence as they have met payments on the 
bonds they have already purchased. They 
will buy this bond more rapidly because most 
of our people have relatives in khaki. A 
man with a boy on the firing line will gladly 
back that boy with his bank roll. A mother 
with a son in France or on the way to France 
will let no hoarding of hers balk our Govern- 
ment in its duty to keep that boy supplied 
with food and blankets, guns and ammuni- 
tion. 

The number of our boys under arms has 
made this third Liberty Loan an infinitely 
greater personal obligation, and those men 
and women who are going out to sell bonds 
are approaching customers strongly preju- 
diced in favor of the engraved certificates 
which represent the power and earnestness 
of the men and women behind the lines. 

In this issue many hardware men tell “how 
they did it” on the former loans. They tell 
the story in the hope that others may be 
helped by their experience. Hundreds of 
others have written similar stories of pa- 
triotic work well done, but lack of space pre- 
vents our printing them all. 


Fuel—Time to 


Look Ahead 


EW people need to be advised that the 

fuel problems of last winter will again 

assume vast proportions six months from 

now. The memories of the inconveniences 

and sufferings of the winter from which we 

have just emerged have vigorously impressed 

, upon us the importance of early buying and 

the transportation problems which still con- 
front us magnify that conviction. 
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The coal mines have comparatively little 
storage capacity. The cellars of the house- 
holder and the bunkers of the factories unite 
in making places for vast fuel storage. “Buy 
early” has in the past been almost exclusive- 
ly a Christmas shopping slogan in this coun- 
try. “Buy early” applied to coal has a new 
and just now a more readily acceptable mean- 
ing. 

The shivers of January and the deep dread 
cold of February robbed a lot of us of com- 
fort and demanded a greater sacrifice from 
many of our less fortunate citizens. What 
we shall suffer next winter is largely up to us. 

Anticipate your wants. The Fuel Ad- 
ministrators will not allow your coal dealer 
to fill your order now, but a comfortable por- 
tion of it will be in your cellar within sixty 
days if you place your requests on record 
now. Every ton of coal in your bins next 
fall will release just that much car space for 
the less fortunate people who cannot for 
financial reasons anticipate their imperative 
fuel needs by purchase and storage. You owe 
it to the poor to buy now. 

Then with the coming of another winter 
our boys Over There will be needing more 
supplies than were sent abroad last winter, 
and on top of their needs are the necessities 
of our Allies. Patriotism demands your coal 
orders, not next fall when every coal car is 
demanded by a dozen people, but now when 
the railroads can plan their loads weeks or 
months in advance. 

Don’t get the idea that the railroads have 
a snap handling traffic even now with the 
weather in their favor. They haven’t, but 
their troubles, as you will know, multiply 
when the storm king assumes control and 
when Jack Frost grips the rails. 

The farmers have been and still are doing 
a great work. From coast to coast and from 
the Mexican border to the Canadian line most 
farm houses have their great piles of green 
cord wood cut while we grappled with the 
cold of last winter. The supply of cord wood 
drying in this summer’s sun is nearly double 
that of the average cut and will play a power- 
ful part in the nation’s fuel problem next 
winter. The coal shortage last year was not 
caused by a lack of coal. The key to the sit- 
uation was locomotives with which to draw 
the coal from the mines to the consumers. 
That need will again be emphasized early next 
winter. An engine can do nearly double the 
work in warm weather. Any body of men 
can do better work if they know well in ad- 
vance what is expected of them. Let the 
railroads know your needs. Let them know 
now, and the only way you can do this is to 
place your orders for coal promptly. 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


OFFICE OF HARDWARE AGE, 
New York, April 8, 1918. 

D peapecnes say business continues very good, but with 

a considerable shortage of merchandise, including 
agricultural implements and other commodities held 
up by the railways. Manufacturers could make larger 
shipments if they could get officials to accept merchan- 
dise. An eastern wholesaler has a carload of tool 
handles on the way which ordinarily would ‘come 
through in ten days, but already out two months, and 
no immediate prospect of getting them. There are also 
such articles as sprayers urgently needed, and which it 
will be difficult to sell later in the season. In another 
case, goods have been coming twenty-eight days, Phila- 
delphia to New York, and a shipment of hand tools 
started Feb. 21 is still en route. A leading company 
making wood handles has the alternative of giving the 
national government all they want or having govern- 
ment officials take over the big plant. 

There are also manufacturers who, instead of slowing 
down, have order books congested with specifications 
and becoming more so. The situation is such that they 
must decide on some policy as to what shall be con- 
tinuedtand wheat dropped for the time, to make way for 
pressing needs of the government or supplying distrib- 
utors who in turn sell to local plants employed on 
government work, especially for shipbuilding, which is 
a most pressing need. 

The national express companies, which for some time 
have been unable to make their daily collections be- 
cause of swamped facilities, are now more disposed to 
pick up business as was customary. For transportation 
out of the country, exporters find it exceedingly difficult, 
often impossible, to secure export licenses, unless it 
can be shown that the goods are for war purposes. 
Some goods ordered through jobbers aggregate $30,000 
to $40,000, which are held up in this way. One such 
order totals $9,000 intended for Spain, which it is ex- 
pected will get through. 

We were shown a long filing case representing the 
products of numerous leading factories, containing 
nothing but unshipped orders which so far it has been 
impossible to move. One of these orders alone would 
fill 15 railroad cars. 

A factory which filled an order for 300,000 shovels 
for the government not long since is now working on an 
additional 250,000, and yet the situation demands over 
1,000,000 of this tool at once to meet requirements. In 
one instance a Canadian plant has orders for these 
goods which it will require five months to fill, but the 
regular trade is being sidetracked to get through army 
needs. In another instance nearly 225,000 spades are 
wanted this month, which it is impossible to supply 
within the time. Manufacturers producing these types 
of goods on both sides of the line believe some of these 
requisitions could be speeded up if more of the business 
was given to Canadian makers, the main consideration 
now being to place the orders so that they can be 
filled in the quickest possible time. Canadian manufac- 
turers have expressed a determination to overlook any 
non-war orders to get this class of stuff out. One estab- 
lishment has three carloads of shovel handles ready 
where made but so far cannot get them, yet the shovels 
are of no use until handled. The local market is prac- 
tically cleaned out of shovels and spades, and it is the 
same with pick, hammer and axe handles. Jobbers 
have picked up from each other as long as they can, 
and new stocks must arrive to relieve the situation. 

Another tool company is turning out 24,000 picks 
a day on an order for 300,000 of 7-lb. weight, but the 
government wants 400,000 more and 122,000 quick. 
These are neither very large nor small items, by com- 
parison, needed to speed up the war, but merely taken 
at random to better inform expectant buyers why there 
is a dearth of goods. 

On regular business in various lines, trade is slow, 
especially in such goods as builders’ and other hard- 
ware, paints, oils and varnishes, window glass, rope and 
kindred trades. Some lines of goods we find have been 
reasonably well delivered but others are behind. 


AUGERS AND Bits.—The Irwin Auger Bit Company, 
Wilmington, Ohio, quotes the following revised advance 
prices from the Irwin list, namely, auger bits and auger 
bit sets, 35 and 10 per cent discount; car bits, 35 and 
10 and 10 per cent; dowel bits, 35 and 10 per cent, and 
ship augers, with screw, 30 per cent, ship augers, with- 
out screw, 20 and 5 per cent discount from the Irwin list. 

CHEMICAL ENGINES.—The O. J. Childs Co., Utica, 
N. Y., quotes chemical engines with steel tanks, 20 
gal. capacity, at $60 to $100 each, and 40 gal. $165 to 
$400 each. 


CHURNS AND MILK Cans.—The Sturges & Burn 
Manufacturing Company quote the Sturges steel churns 
as follows, namely: No. 1, 5 gal., $5.60; No. 2, 7 gal., 
$7; No. 3, 10 gal., $7.85; No. 4, 15 gal. with pulleys, 
$9.30, and No, 4%, 15 gal., $10.45 each. 


Coat Hooks AND SPRING HInGEsS.—The Shelby 
Spring Hinge Company, Shelby, Ohio, qyotes uniformly 
at $13 per gross spring hinges, as follows: Buckeye 
all-steel holdback screen door, No. 777, sheet steel hold- 
back, and No. 888, non-holdback spring butt hinges 
are 35 per cent, and coat and hat hooks 60 per cent 
discount. 


CoRDAGE.—The Samson Cordage Co., 88 Broad Street, 
Boston, Mass., has revised prices as follows: Braided 
sash cord, Nos. 8 to 12, per pound—Drab cotton, 90c.; 
white or spot cotton, 85c.; Massachusetts white, 60c.; 
Massachusetts drab, 80c.; Phoenix white, 60c. net. 
Solid chalk lines are as follows, per gross—No. 0, 
$10.55; No. 1, $11.40; No. 2, $12.35; No. 3, $13.45. Solid 
braided Mason lines are, per dozen—No. 3%, $3.30; 
No. 4, $3.60; No. 4%, $4.30; No. 5, $12. Tent and 
awning lines are, per dozen—No. 5, $12. Spot clothes 
lines are—50 ft., $10.25; 75 ft., $15.40; 100 ft., $20.55. 


Cut-Outs.—The Goodrich-Lenhart Mfg. Co., Wid- 
ener Building, Philadelphia, Pa., quotes Goodrich motor 


testing valves or cut-outs at each, $3, $3.75 and $4.25, 
and Goodrich lockswitch for Fords at $3.50 each. 


FASTENERS.—The Stanley Works, New Britain, 
Conn., quote corrugated fasteners, saw edge, at 40 per 
cent discount, and plain edge at 55 per cent discount. 


FiLtes.—The Delta File Works, Philadelphia, Pa., 
have advanced Delta utility files to 25 per cent discount. 


Gas GLoses.—The Safety Wire Gas Globe Company, 
82 West State Street, Columbus, Ohio, quotes Protect- 
a-lite, inverted and upright gas globes, at $2.50 per 
dozen. 

GRINDERS.—The Luther Grinder Mfg. Co., Mil- 
waukee, Wis, quote grinders as follows, namely: No. 
35 compacto, $5.75; No. 63 (farm special, No. 3), 
$11.60; No. 86, tool and sickle, $4.85. 

HAND AND PowER WASHING MACHINES.—The Voss 
Bros. Mfg. Co., Davenport, Iowa, quote washing ma- 
chines each as follows: Ocean Wave, $8.25; Sunshine, 
hand power, $10.50; Vacuum, hand power, $11.75; Plat- 
form No. G-1, $34.25; Platform No. E-1, electric, 
$59.25; Swinging Wringer, No. G-41, $29.50, and Plat- 
form No. E-24,. electric, $69.75 each. The company 
has discontinued for the duration of the war E-70 and 
G-70 Twin Tub washing machines. 

Hinces, HoLpers, CHECKS AND ADJUSTERS.—The Su- 
perior Spring Hinge Company, Chicago, IIl., quotes as 
follows: Spring hinges, 40 and 10 per cent; door 
holders, 25 per cent and 20 per cent discount uniformly 
on sereen door checks, casement adjusters and door 
guards, all f.o.b. Chicago. 

Horse Rasps.—Heller Bros., Newark, N. J., quote 
horse rasps at 60 and 10 and 10 per cent to 60 and 10 
and 10 per cent discount. 

Hose ATTACHMENTS.—William Yerdon, Fort Plain, 
N. Y., quote the “Yerdon” cast brass hose bands for 
air, etc., according to quantity, at 60 per cent and 65 ; 
and 5 per cent discount. 

IcE AND Rotter SKATES.—The Conron-McNeal Com- 
pany, Kokomo, Ind., quotes ice skates, per pair, as fol- 
lows: Men’s and boys’ polished, 90c., and polished and 
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plated, $1.40; girls’ and ladies’, per pair, polished, $1, 
and polished and plated, $1.60; roller skates, No. 200, 
boys’, per pair, ball-bearing, $1.40, and No. 100, girls’, 
ball-bearing, $1.50 per pair. This line has also what 
are called extension bobs or “scooters” at 35c. per pair. 


JENNINGS & Co.—C. E. Jennings & Co., 71 Murray 
Street, New York, have revised various prices as fal- 
lows: Expansive bits, Steers pat., 162/3 per cent; 
Clark’s pattern, 40 and 7% per cent; No. 1% auger 
bit, 25 per cent from special list; machinists’ empty 
tool chests, 20 per cent; socket firmer chisels, Nos. 10 
and 70, and socket framing chisels, No. 15, 10 per cent; 
folding handle drawing knives, 16 2/3 per cent; butcher 
saws, 10 per cent; hand saws, list net; combination 
sets of saws, 25 per cent; hack saw frames, Nos. 175 
and 180, and hack saws, Nos. 175 and 180 complete, 
are 25 per cent discount; coping saws and coping saw 
blades, 25 per cent discount. 


LEBANON MACHINE Co.—The Lebanon Machine Co., 
Lebanon, N. H., quotes the following revised prices 
uniformly at 30 per cent discount, namely, high-speed 
Z twist augers, Nos. 108, 118, 112 and 105. 


LINSEED O1L.—There have been some resale offers 
recently, slightly under the crushers price of $1.55 in 
5-bbl. lots, but apparently these concessions have ended 
and are out of the way, with crushers firmly holding 
oil at the above price. There have been some arrivals 
of Argentine seed, which has served to ease the situa- 
tion slightly with reference to available oil, but with- 
out weakening the price. These supplies of raw stock 
have enabled the crushers to take orders with a time 
for delivery named which previously was not possible. 
There is little probability of any worth while amount 
of Argentine flaxseed reaching the U. S. A. before the 
new domestic crop here next fall is available, hence the 
market is strong, but the arrivals within the past ten 
days or so have saved the situation from a famine in 
material. 


Linseed oil, raw, city brands, is $1.55 in 5 or more bbl. 
and $1.56 in lots of less than 5 bbl. 

State and Western oil, raw, is $1.55 at the lowest, although 
we have heard of one occasion where $1.54 was made on a 
resale order, but $1.55 is now firmly adhered to. 


Liquip Stove PotisH.—The Black Silk Stove Polish 
Works, Sterling, Ill., have advanced the retail selling 
price on No. 6 liquid metal polish put up in 6 oz. cans 
from 10c. to 13c. There are also now two for 25c. and 
15e. and 25c. packages. 

MEASURING TAPES.—Wiebusch & Hilger, 106 Lafay- 
ette Street, New York, quote as follows on Chester- 
man’s measuring tapes, namely: Metallic No. 34L, 
ete., list plus 25 per cent; steel No. 1038L, etc., list 
plus 10 per cent. 

Mouse Traps.—The Lovell Manufacturing Co., Erie, 
Pa., quotes tin choker mouse traps at $1 per dozen. 


NAVAL StorES.—Conditions bearing on naval stores 
in primary markets are unsettled, with recent declines 
on both rosin and turpentine at Jacksonville, with 
prices on a nominal basis at Savannah. Spot prices 
have shown little variation, with dealers watching for 
more definite developments in the prime southern 
markets. Previous conditions are looked upon as too 
indefinite to indicate a fair criterion for the local 
market, the demand remaining light. 


Turpentine, in yard, ranges from 41@41'% per gal. Rosins, 
common to good strained, on the basis of 280 Ib. per bbl., is 
$6.15 and D grade $6.20 per bbl. 


PicTURE CorRD AND CoTToN Lines.—The Turner & 
Stanton Company, Norwich, Conn., quotes wire picture 
cord at. 80 per cent discount and cotton lines as fol- 
lows, namely: Solid braided chalk, mason’s and awn- 
ing lines at list net; braided and twisted lines each at 
25 per cent discount, and white cotton clothes lines and 
cotton shade cord list net. 

Post Hote Diccers AND Hay KNives.—Iwan Bros., 
South Bend, Ind., quote as follows: Iwan post hole 
augers, 3 in. to 9 in., inclusive, 40 per cent. and 10 in. 
to 16 in., inclusive, 35 per cent; split handle post hole 
diggers, per dozen, $13; Perfection, $14, and Hercules 
post hole diggers, $15 per dozen. Sickle edge hay 
knives are $14 per dozen. ; 

Prorectors.—The Mealy Manufacturing Co., Coca 
Cola Building, Baltimore, Md., quotes: Joffre, 6 size, 
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wristlets for watches at $4.50 per dozen; protectors for 


wrist watch crystals, Duo brand, $18 per gross. 


Pump HEAD AND JACK.—The Goulds Mfg. Co., Seneca 
Falls, N. Y., quote Goulds’ combination pumping head 
and jack at $24.50 each. 


REFRIGERATORS.—The Traverse City Refrigerator 
Company, Traverse City, Mich., quotes refrigerators as 
follows, each: Economy, fibre No. 9, $15; Economy, 
fibre No. 1, $19, and Economy, fibre No. 3, $23 each. 


REVOLVERS AND SHOT GUNS.—The Iver Johnson Arms 
& Cycle Works, Fitchburg, Mass., quote revolvers, each, 
as follows: Iver Johnson safety automatic hammer, 
$12, hammerless, $13, and Iver Johnson model 1900, 
double action, $5. Champion, single-barrel shot guns 
are, each, $10 to $13, and hammerless, double-barrel, 
shot guns, $25. 


RONSON WRENCH.—The Art Metal Works, Ine., 7-15 
Mulberry Street, Newark, N. J., quotes its Ronson 
wrench, particularly adaptable for use around auto- 
mobiles, at $6 per dozen to average retail trade, the 
wrench listing at $1 each. 


Rope.—Manila fiber is still hard to get, primarily 
due to difficulty in overland transportation, which 
“rows worse if anything, and so far, apparently, with 
slight prospects of improvement. For the present some 
of the-rope makers are moderately well supplied with 
raw stock for immediate needs, but quite generally they 
have their representatives on the road from one coast 
to the other chasing cars. There is, we are told, a 
good supply of manila hemp in this country, either at 
ports on the Pacific Coast or strung out in cars across 
the continent, the difficulty being to get it over the 
rails to destination both because of congested tracks, 
sidings and terminals as well as the shortage of cars. 
Local rope business is not even fairly normal, and if 
it were not for the unprecedented government demands 
manufacturers would be eager for orders, but under 
the conditions there are no price concessions, as most 
makers have large government specifications. 

Manila rope prices are unchanged as follows: Manila rope, 


first grade, is 33c.; second grade, 32c.: and the third grade, 
28c. base per lb. Manila bolt rope is 38c. base per Ib. 


Sisal rope, first grade, is 23c., and second grade 20c. base 
per lb. Hide, bale and hay rope, medium oiled, first grade, 
is 23'%c., and second grade, 20%4c. base per Ib. 

Tarred lath varn is, first grade, 23c., and second grade 20c 


base per Ib. 

SasH Corps aNp Corton LiNges.—The Silver Lake 
Company, Newtonville, Mass., quotes as follows: Silver 
Lake Company sash cord, braided, Nos, 8 to 12 ine. 
Silver Lake A, per pound, A white, 80c.; A drab, 85c.; 
Italian hemp, $1.15, and linen, $1.50; Silver Lake 
white, 75c.; drab, 80c., and Eddystone white, 60c. Silver 
Lake clothes lines are per gross, 50 ft., $63; 75 ft., 
$94.50, and 100 ft., $126 per gross net. Chalk lines, 
Nos. 0 to 3, white cotton mason and shade cord, Nos. 
3% to 4%, and white awning line, No. 5, 15 per cent 
discount. 

Saws.—E. C. Atkins & Co., Indianapolis, Ind., quote 
scroll band saws at, list plus, 10 per cent. 

Screw Drivers.—The M.-B. Tool Co., Danielson, 
Conn., quote the Insulectric screw drivers at 40 per 
cent discount. 

SHOCK ABSORBERS AND GRINDERS.—The Star Specialty 
Manufacturing Company, Chicago, IIl., quotes “Perfec- 
tion” grinders at 30 per cent discount; Star cantilever 
shock absorbers, per set, $3.50, and W X shock ab- 
sorbers at $4.50 per set. 

Stove PoLisH.—The Joseph Dixon Crucible Co., Jer- 
sey City, N. J., quote carpenters’ pencils per gross as 
follows: No. 997, 7 in., red with blk. bevel, $5.70; 
No. 998, 9 in., red with blk, bevel, $6.75; No. 585, 7 in., 
tortoise, bevel, $5.70; No. 586, 9 in., tortoise, bevel, 
$6.75; No. 511, 7 in., cedar, $5.70; No. 512, 9 in., cedar, 
$6.75. 

SPARK PuLuGs.—The Silvex Co., South Bethlehem, 
Pa., quote as follows: Bethlehem multiple point porcelain 
plugs, list, each at $1; Bethlehem single point porcelain 
plugs (large hex), list at $1; Bethlehem multiple point 
and single mica plugs, list at $1; Bethlehem single point 
porcelain plugs (small hex), list each at 75c.; porcelain 
cores for multiple point and large hex single poini 
plugs, list, each at 30c.; mica cores list each at 40c. 
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TooL GRINDERS.—The American Grinder Manufac- 
turing Company, Milwaukee, Wis., quotes Champion 
tool grinders at 35 per cent discount. 


WaSH TuBS, WASHING MACHINES AND Mop 
WRINGERS.—The Eagle Woodenware Co., Hamilton, 
Ohio, quotes cypress wash tubs, Nos. 1 to 3 inclusive, 
at list prices net. Mop wringers have been advanced 
as follows: Eagle mop wringer and bucket combined, 
per dozen, domestic, 10 gqt., $13.50; standard, 14 qt., 
$15; janitors, 22 qt., $17.50. Hydra water power wash- 
ing machines are now $12 each. 

WINDOow GLAss.—There is very little business being 
transacted, which manufacturers and merchants claim 
is at the lowest ebb during many years of their ex- 
perience. There are quite a good many old contracts 
on the books which those having them are trying to 
execute, but the difficulty is to get the glass. Stocks 
from this territory have been greatly depleted to satisfy 
government requirements, and to such an extent that 
there is a pronounced shortage available for regular 
trade. There appears to be a reasonably good supply 





of glass at various factories, but shippers are unable 
to get permits to load cars or the cars to load into. 
They speak of making frequent applications for per- 
mits, varying the wording of them from time to time 
in an endeavor to get by. 
officials is 


The practice among railway 


becoming more settled in insisting on 
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Office of HARDWARE 
Chicago, April 8, 
HE retail hardware business in the Chicago dis- 
trict is now under way with a rush and dealers 
everywhere appear to be extremely busy. Seeds are 
going out in good quantities, and along with them go 
hoes, rakes, shovels, spades, trowels, garden and lawn 
seeders, garden hose, sprinkle cans and dozens of other 
items that go to make up a garden equipment. In the 
city proper the garden movement is particularly strong, 
and indications are that every vacant lot will be planted. 
In some of the outlying towns, the vacant ground has 
been taken over by the town authorities, and is to be 
parcelled out for garden purposes. It is estimated that 
the sales of garden tools in this territory will be in ex- 
cess of last year. 

In the stores in the strictly agricultural sections, the 
heavy sales are on such lines as steel goods, barb wire, 
poultry netting, wire stretchers, nuts and _ bolts, 
wrenches, machine repairs and similar items. There is 
also a heavy demand for all sorts of automobile acces- 
sories, due to the continued use of older cars. Tires and 
tubes are said to be going out very rapidly, due to the 
fact that the ice and snow of last winter augmented the 
wear and tear of all types of tires. 

In the stores of the steel centers and manufacturing 
towns, there are heavy sales of the better grade house- 
hold furnishings. The man who formerly bought tin 
ware is now buying granite of the better grade, or alu- 
minum, while such items as washing machines, refrig- 
erators, gas ranges, etc., are in much better demand 
than formerly. In such localities there is also a good 
demand for pocket cutlery, safety razors, alarm clocks, 
tools and novelty lines. 

The spring moving season is under way somewhat 
earlier than usual, due in part to the fact that the 
transfer companies have advertised a shortage of men 
and vans. Patrons have been notified that no orders for 
the moving of household goods, except those going into 
storage, will be accepted after April 25, until the work 
resumes a normal plane. This is naturally forcing 
those who plan a change of residence to make their ar- 
rangements at once. The result is that sales of mops, 
brooms, vacuum cleaners, carpet sweepers, carpet beat- 
ers, tacks, wall paper cleaner, floor waxes and varnishes, 
wall paper, kalsomine, new gas ranges and other lines 
are very heavy. There is also a general call for garb- 
age cans, both in the cities and the smaller towns. 

In the smaller places there is some builders’ hard- 
ware business on account of new homes being built, 
but there is very little in the larger cities of this dis- 
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shippers seeking permits to state with greater particu- 
larity when the goods are needed. 

Window glass prices are unchanged as follows, namel\- 
The first three brackets, A single thick, 80 per cent: first 
three brackets, B single thick, 82; A and B single, larger 
than the first three brackets, 79 per cent; A double strength 
all sizes, 80 per cent, and B double strength, all sizes. Ss? 
per cent. 

WirE NaILs.—Merchants are suffering pending the 
expected arrival of nails, en route and long overdue, 
for which tradesmen were suffering kefore the goods 
now long on the way were shipped. A customer want- 
ing 10,000 kegs at once got none and is waiting still. 
Nails are scarce also because production has been par- 
tially curtailed and most stocks are down to a minimum. 

Wire nails, in store, are $4.40 and carted by jobbers $4.45 
base per keg. 

Cut NaiLts.—The trade in this commodity is pretty 
fair. There are more orders for export coming along 
also, with good sized inquiries on the market for over- 
seas but with some hesitancy as to price. 

Cut nails, in store, are $5.20 and when delivered in carting 
limits $5.25 base per keg. 

WRENCHES.—The Whitman & Barnes Manufacturing 
Company, Akron, Ohio, quotes their wrenches as fol- 
lows, namely: Agricultural, 50 and 10 per cent; Alli- 
gator pattern, Bull Dog, 50 per cent; Machinist, in case 
lots 25 per cent, less than case lots 20 per cent; Rail- 
road Special, case lots 25 per cent, and less than case 
lots 20 per cent discount. 
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trict. Some merchants are making a success of selling 
new hardware to replace that in older buildings, but 
the business in general is light. 

The general movement toward the keeping in better 
physical condition, is having the effect of selling good 
quantities of sporting goods, and trade in this line is 
very satisfactory. 

The matter of transportation is still the important 
feature of all lines of business. It even creates more 
discussion than the question of price fixing, or the re- 
cent reductions in basic pig iron and steel scrap, au- 
thorized by the War Industries Board. In many lines 
where there is no real shortage at the factories, the 
jobber and retailer are unable to get adequate stocks. 
Shipments are reported as being two and three weeks 
en route from Eastern Coast points to Chicago. 

In the matter of barb wire and wire nails this feature 
is particularly noticeable. While sales of wire nails are 
far below those of normal times, yet jobbers are unable 
to meet the demand, and are still limiting shipments to 
customers. There is said to be a sufficient supply at 
the mills to fully alleviate this situation, but there are 
nét cars enough available to make the necessary ship- 
ments. Hardly a retailer in the immediate vicinity of 
Chicago has anything like a normal stock of nails. 

Collections are reported to be very good, both by re- 
tailers and jobbers, and cash sales in retail stores are 
fully up to normal. Dealers are generally optimistic, 
and look for a heavy trade through the spring and 
summer. 


AMMUNITION.—Retail sales of ammunition are very 
light just now, and will probably continue so’ until ine 
opening of the hunting season. The booking season is 
over, and few orders for immediate shipment are reach- 
ing the jobbers. Dealers in this vicinity are for the 
most part protected on their season’s wants, and busi- 
ness is expected to be about normal. Manufacturers 
are heavily engaged on Government work and are not 
turning out much ammunition for domestic use. Short- 
ages are expected to develop in some parts of the coun- 
try when the hunting season is well under way. 


We quote from jobbers’ stocks, f.o.b. Chicago: No. 22 short 
semi-smokeless, $5 per thousand; No. 32 short, rim fire, sem!- 
smokeless, $11.75 per thousand; No. 22 long, semi-smokeless, 
$6 per thousand ; No. 32 long, semi-smokeless, rim fire, $13.50 
per thousand. Above prices subject to 20-6 per cent discount. 
Prices on shells are as follows: Peters’ Target, smokeless, 3 
drams powder, 11% ounces shot, 1 to 10, $48 per thousand; 
Peters’ Referee. semi-smokeless, 3 drams powder, 1 ounce 
shot, 1 to 10, $37 per thousand. Discount 20-5 per cent. 


AxEs.—There is still a heavy call for axes, both on 
the part of the consumer and the retail dealer. Heavy 
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the increased use of wood as fuel, are said to ve 1m- 
portant factors in stimulating the demand. Advances 
are scheduled for July first. Shortages are apparent 
in this line, which will probably continue throughout 
the year. 

We quote from jobbers’ stocks, f. 0. b. Chicago: First qual- 
ity single bitted axes, $13 per doz.; Kelly’s Standard bronze 
and black axes, base weights, $1 per doz. higher. 

Bars.—There is very little in the way of a retail de- 
mand for bars, but the demand from manufacturing 
sources is heavy. The bulk of the output is going to 
manufacturers who have Government contracts. Prices 
are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, soft steel 
bars, $4.10 per 100 lb.; bar iron, $4.10 per 100 Ib 

BUTCHER KNIVES.—The past year has seen an ex- 
ceptionally heavy demand for nearly all forms of cut- 
lery, particularly for butcher knives and kitchen knives. 
Since the opening up of the spring trade this demand 
seems to have intensified, and jobbers are hard pressed 
to fill orders. Dealers are not only buying for im- 
mediate shipment, but are anticipating their require- 
ments for fall. Prices are decidedly strong, with an 
upward tendency. Manufacturers have been behind 
with their orders for many months, and are far from 
being caught up at this time. The present shortage will 
no doubt continue throughout the summer. 

Butcher knives with coco-bolo handles, 6-in. blade, $4.25 
per doz.; 7-in. blade, $5 per doz.; 8-in. blade, $6 per doz. ; 
with ebony handle, 6-in. blade, $4.75 per doz.; 7-in. blade, 
$6.25 per doz.; 8-in. blade, $6.60 per doz.; 10-in. blade, $11.00 
per doz.; 12-in. blade, $14.50 per doz.; 14-in. blade, $18 per 
doz.; beechwood handle fastened with 3 saw screw brass 
rivets, 6-in. blade, $3 per doz.; 6%4-in. blade, $3.85 per doz. : 
7-in. blade, $4.30 per doz.; 8-in. blade, $5.20 per doz.; 9-in. 
blade, $6.75 per doz. ; 10-in. blade, $8.25 per doz.; 12-in. blade, 
$11.25 per doz.; 14-in, blade, $14.50 per doz. 

BALE TIES AND WIRE.—Jobbers are not receiving 
many orders for bale ties now, as the booking season 
is over, and there is no immediate demand. The 1917 
season was a very satisfactory one, and 1918 bids fair 
to be even better, as more fodder of various kinds will 
be baled for shipment. Retail dealers in this section 
are for the most part covered on their summer’s wants. 
Prices are unchanged since our last report. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Bale ties, 60-10-10 per cent off standard list; half sizes, 7%, 
per cent less; plain annealed wire, No. 14, $4.35 per 100 Ib. ; 
No. 15, $4.45 per 100 Ib.; No. 16, $4.55 per 100 Ib. 


BUILDING PAPER.—There is only a light call for build- 
paper in this section, although in some of the industrial 
towns such as Gary, sales are very fair. Building oper- 
ations are expected to be light for some time, and sales 
of building paper will naturally be slow. 


We quote from jobbers’ stocks, f.o.b. Chicago, red rosin 
sheathing paper, 20 lb. rolls, 58c. per roll; 25 Ib. rolls, 72e 
per roll; 30 Ib. rolls, 87c. per roll. 


BARB WIRE.—The makers of barb wire report very 
few new orders coming in. Large quantities of wire 
are said to be piled in warehouses for shipment, but 
cars cannot be obtained to get it to the jobber. On the 
other hand, the jobbing houses have very little wire on 
hand, and are forced to limit shipments to their cus- 
tomers. Retail sales are said to be very good in most 
agricultural districts, although there is some falling off 
in the demand in those localities where the 1917 crop 
was light. Prices are same as last reported. 


We quoie from jobbers’ stocks, f.o.b. Chicago: Painted 
barb wire in less than carload lots, $4.40 per 100 Ib.; gal- 
vanized, $5.10 per 100 Ib. 


Cut NaiLs.—Jobbers in the Chicago territory have 
only a few kegs of cut nails in odd sizes, and are not 
soliciting “orders. The normal demand here is said 
to be very light. 

CLocks.—The demand for alarm clocks seems to be 
as strong as ever. In fact the sales of the last few 
weeks have been exceptionally heavy. The heaviest 
sales are being made in the big steel centers and other 
industrial towns, or in localities where there are army 
cantonments. Since the starting of the spring farm 
work, sales in the farming districts have picked up 
heavily. The manufacturers of alarm clocks are be- 
hind with their orders and shipments to the jobbing 
houses are coming in very slowly. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
The American alarm clock in less than dozen lots, $11.04 per 
doz.; in dozen lots, $9.67 per doz.; in case lots of 4 dozen, 
$9.43 per doz.; Lookout alarm clocks, in less than dozen lots. 
$12.61 per doz.; dozen lots, $12.24 per doz.; case lots of 2 
dozen, $11.88 per doz.; Tattoo alarm clocks, dozen lots, $18.24 
per doz.; case lots of 50, $17.52 per doz.; The Slumber 
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Stopper alarm clock, dozen lots, radium dials, $23.04 per 
doz.; Big Ben alarm clocks, $2 each; Baby Ben alarm clocks, 
$2 each. 

CLIPPING AND SHEARING MACHINES.—Sales of clip- 
ping and shearing machines are over for this season, 
so far as the jobber is concerned, but retailers are still 
turning them out. Sales of both mavhines have been 
very good this year, the demand for shearing machines 
being particularly heavy. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Stewart's No. 1 ball bearing horse clipping machine, $8.75 
each, list; Stewart’s No. 8 sheep and goat shearing machine. 
$11 each, list; No. 9, $12.75 each, list. Discount 25 per cent 
Coates No. 179 hand horse clippers, $1.20 per pair; Coates No 
129 (Newmarket) clippers, $1.65 per pair; Coates No. 71 fet 
lock clippers, $1.05 per pair. 

HAND TOILET CLIPPERS.—Reports from the jobbers 
indicate a very heavy call for hand toilet clippers, com- 
ing mainly from the vicinity of cantonments, and from 
the manufacturing cities. Sales to farmers are due a 
little later, when warmer weather appears. The gen- 
eral employment of labor is one of the big reasons for 
the demand. Prices are same as at last report. 





We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
Yankee clipper, $1.05 each; Khedive, $1.10 each; No. 141 
$1.58 each. 

Door Mats.—There is only a fair demand for door 
mats, as there has been very little wet or sloppy 
weather so far this spring. Through the winter sales 
were heavy, the volume of business being greater than 
that of the previous year. No shortages are apparent 
in this line. 

We quote from jobbers’ stocks, f.o.b. Chicago: Galvanized 
steel wire mat, 16 x 24, $6.50 per doz.; 18 x 30, $8 per doz.: 
22 x 36, $11 per doz. Flexible galvanized cold rolled steel 
mats, 16 x 24, $10.35 per doz.; 18 x 30, $14.30 per doz.; 22 
x 36, $21 per doz.; 26 x 48, $34.65 per doz. 

EAVES TROUGH AND GUTTER PIpE.—An advance of 5 
per cent on eaves trough and gutter pipe is expected 
soon, according to the jobbers. The demand is only 
fair, but there seems to be a shortage, due partly: to 
shipping conditions. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 
29-gage, lap joint eaves trough, 5-in., $5.70 per 100 ft.; 29- 
gage conductor pipe, 3-in., $6 per 100 ft 

Foop CHoPpPERS.—Jobbers report a good demand for 
food choppers, both for immediate shipment and for fu- 
ture delivery. There is no shortage, but the lack of 
shipping facilties is curtailing deliveries from the manu- 
facturers. With the food conservation movement so 
well establsihed, sales are expected to be heavy 
throughout the summer. No price changes have been 
reported. “ 

We quote from jobbers’ stocks, f.o.b. Chicago: Universal 
food chopper, No. 0, $12.60 per doz.; No. 1, $15.50 per doz. : 
No. 2, $18.90 per doz.; Enterprise No. 501, $14.70 per doz. ; 
No. 602, $18.90 per doz.; No. 703, $ 4 


».20 per doz. 

FILES.—The demand for files is unabated, and job- 
bers are out of several of the more common sizes. Re- 
tailers report an increased demand from both farmers 
and mechanics since the opening of the spring trade. 
Prices are decidedly firm. 

We quote from jobbers’ stocks, f.o.b. Chicago, the follow- 
ing discounts from list: Nicholson files, 50-10-24%,; New 
American, 60-71% ; Disston, 50-10-5; Black Diamond, 50-10. 

GARDEN TooLs.—Retailers in this vicinity have for 
the most part received their shipments of garden tools, 
placed earlier in the season, and retail sales are open- 
ing up very well. All indications point to a demand 
in excess of that of last spring, as every available foot 
of ground is being prepared for gardens, In one large 
town near Chicago, the municipality has taken over all 
vacant ground, paying the owners a moderate rental, 
and parcelling it out to those who wish to plant gardens. 
Shortages have developed in several lines, which will 
probably become more pronounced as the season 
progresses. 

Spades.—In half dozen lots, D handle, No. 2, size of blade 


7% x 12, $11.25 per doz.; half-dozen lots, long handle, $10.75 
per doz.; Greenleaf’s D handle spades, No. 2, $12 per doz.; 
Greenleaf’s long spade, No. 2, $12 per doz.; spading forks 
D handle, 4 tine, No. 042, $9 per doz.; spading fork, long 
handle, No. 043, $9.25 per doz. 

Surface Edge Cutters.—9 x 5, $7 per doz.: edge trim- 
mers, $8.40 per doz. 

Garden Trowels.—One piece steel, 90c. per doz.; garden 
trowels, polished steel with riveted shank, 6 in., 95¢c. per 
doz.; 7 in., $1.05 per doz.; 8 in., $1.15 per doz. Solid socket 
tempered steel, 6 in., $6.20 per doz. 

Rakes.—Solid steel rakes with polished edges and gray 
teeth, 12 in., $8 per doz.; 14 in., $8.60 per doz.; 16 in., $9.25 
per doz. Malleable iron rake with curved teeth, 10 in., $2.85; 
12 in., $3.10 per doz.; 14 in., $3.40 per doz.; 16 in., $3.60 
per doz Malleable wrench with straight steel teeth, 12% 
in., $4.75 per doz.; 14% in., $5.15 per doz.; 16% in., $5.50 
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per doz. Wire tooth long rakes, 24 tooth, $5.25 per doz. ; 


28 tooth, $7 per doz. Ole Olson lawn rake, bent head or 
straight head, 26 tooth, $5.60 per doz.; wooden hay rakes, 
20 tooth, $4 per doz.; 10 tooth, $3 per doz. Gem Dandelion 
rake for everything but leaves, 16 in., $17.50 per doz.; 24 in., 
$22 per doz. 

Garden Hoes.—High-grade razor steel welded to a soft 
steel back and will always keep sharp, all sizes at $8.25 per 
doz. Solid socket, cast steel, with eox blade six to eight 
inch, No. 12, $6.85 per doz.; No. 13, .75 per doz. Blued 
finish hoes, 74%-in. blade, 414- * handle, “riveted, shank, $5.75 
per doz. Blued finish hoes, 71%4-in. blade, 4-ft. handle, 
socket shank, $6.75 per doz. 


GLASS. few of the glass factories are running 
at anything like capacity, and most of them will be 
forced to close down early in the season. Sales are 
much below normal, due to the small amount of build- 
ing in course of construction, but stocks of both retailer 
and jobber are light. Prices advanced recently, and 
may go higher. A normal demand would soon clean 
out the stocks of window glass in this section. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single 
strength A, first three brackets up to 50-in., 80 per cent off; 
above the first three brackets, 79 per cent off; single strength 
B, first three brackets, 82 per cent off; all sizes of double 
strength A, 80 per cent off. 5 

GuNs.—Orders are coming in freely from the retail 
trade for shotguns, both for immediate and future ship- 
ment. Guns are somewhat scarce, and there is a very 
pronounced shortage of pistols and revolvers, which is 
expected to prevail throughout the season. 


We quote from jobbers’ stocks, f.o.b. Chicago: Single barrel 
shotgun, 12-gage, 30 or 32-in. barrel, plain ejector, $6.25 each; 
automatic ejec tor, $6.60; 1 2-gage double-barrel, with ham- 
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mer, $12.75; hammerless, $15.50. 

GALVANIZED TuBs.—Retail dealers report good sales 
of galvanized tubs, and talks with jobbers reveal simi- 
lar conditions in the wholesale field. Shipments from 
the manufacturers are coming in very slowly, which 
keeps jobbing stocks in a more or less broken condi- 
ticn. Prices are firm as quoted. 


We quote from jobbers’ stocks, f.0.b. Chicago: Standard 
galvanized tubs, No. 0, $6.95 per doz.; No. 1, $8.55 per doz. ; 
No. 2, $9.60 per doz.; No. 3, $11. 20 per "doz. Heavy galvanized 
tubs, No. 1, $13.55 per doz.; No. 2, $15.25 per ‘doz.; No. 3, 
$16.95 per doz. 


GALVANIZED PaILs.—The opening of the spring trade 
has stimulated buying of galvanized pails, the large 
stock pails selling particularly well. Stocks of jobbers 
and retailers are somewhat below normal, due mainly 
to shipping conditions. Prices are very firm. 


We quote from jobbers’ stocks, f.o.b. Chicago: Common 
galvanized pails, 8-at., $2.65 per doz.; 10-qt., $3 per doz.; 
12-qt., $3.30 per doz.; 14-qt., $3.70 per doz.; galvanized stock 
pails, 14- -at., $5.35 per doz.; 16-qt., $5.85 per doz.; 18-qt., $7 
per doz. ; 20- -qt., $7.95 per doz. 

GARDEN Hose.—Retailers in some parts of the terri- 
tory are already reporting sales of garden hose, al- 
though it is a little early for much call as yet. Orders 
taken earlier in the season by the jobbers, are for the 
most part delivered, and a few orders for immediate 
shipment are coming in. The high prices of fabric and 
its scarcity may cause advances later in the season. 

We quote from jobbers’ stocks, f.o.b, Chicago, %-in. 3-ply 
Competition hose, 8%c. per ft.; %-in. 4-ply hose at 12%c. 
per ft.; %-in. 4-ply hose at 10c. per ft.; also a good %-in. 
D per ft.; 4%4-in. at 9i4c. per ft. A better 


»-ply hose at 10%c. 
grade of % in. 4 ply at 15c. per ft.; % in. at 13%c. The 
% in. at lle. per ft. 


white cotton covered 

Horse CoLuars.—There is a fairly good demand for 
horse collars at this time, retailers reporting constantly 
increasing sales to farmers as spring work opens up. 
High costs of*leather and other materials have made 
prices in this line somewhat higher than those of last 
season. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 48, half 
sweeney collars, all russet leather, 23-in., $70.50 per doz. ; 
24-in., $78.30 per doz.; No. 30, imitation black scotch leather, 
reinforced throat, 23-in., $52.90 per doz. ; cheaper collars from 
$10 per doz. up. 


KippiE Kars.—Retail sales of Kiddie Kars and simi- 
lar propelling toys are very heavy this year, and deal- 
ers have been placing orders freely with the jobbers, 
both for immediate and future delivery. No changes 
have appeared in jobbing prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 Kiddie 
Kars, $8.40 per doz.; No. 2, $12.60 per doz.; No. 3, $16.80 
per doz.; No. 4, $21 per doz.; No. 5, $25.20 per doz. 

LANTERNS.—Lantern sales are beginning to fall off 
somewhat. The extra hour of daylight insured by the 
Daylight Saving Bill is reported to be responsible for 
at least a part of the decline, although it is natural for 
the demand to slacken at this time of the year. The 
volume of lantern sales for the season has been excep- 
tionally heavy. Retailers are now placing orders for 
future delivery in good volume. 


Hardware Age 


We quote from jobbers’ stocks, f.o.b. 
No. 242 tubular, $7.50 per doz.; 
No. 2, $11.50 per doz.; No. 
per doz. 

LINSEED O1L.—Linseed oil prices are still holding firm, 
although there have been no advances for the past two 
weeks. Jobbers generally believe the high point has 
been reached, but some of the manufacturers hint that 
still higher prices will be in vogue before the har- 
vesting of the 1918 seed crop. Very little seed seems 
to be in the hands of the speculators, and the oil crush- 
ers are working on their reserve stocks. The demand is 
naturally somewhat heavier than during the winter, but 
local sales are below those of a year ago. 


We quote to retailers, f.o.b. Chicago, strictly pure, old 
process insoed oil, in carload lots, raw $1.55 per gal. ; ; boiled, 
$1.56 per gal.; in single barrel lots, raw, $1.60 per gal.: 
boiled, $1.61 per gal. 


LACE .LEATHER.—Retailers report a good volume of 
sales of lace leather, the small machine shops and the 
farmers being the principal buyers. The supply is less 
than that of last season, and prices are somewhat 
higher. 


We quote from jobbers’ stocks, f.0.b. Chicago: 
lace leather, %-in., $1.65 per 100 ft. 


NUTS AND Bo.Lts.—Retail sales of nuts and bolts are 
growing daily, as the farmer prepares for his spring 
and summer work. The makers report that very few 
new orders are coming in, although the Government is 
using large quantities. They claim to have plenty of 
available stock to supply the demand, if facilities for 
shipping can be obtained. Jobbing stocks are compara- 
tively low. Jobbing prices have not been changed for 
some time. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Machine bolts, up to % x 4 in., 40-10 per cent discount; 
larger sizes, 30 per cent discount; carriage bolts up to % x 6 
in., 40 per cent discount; larger sizes, 25 per cent discount; 
hot pressed nuts, square or hexagon, $2 off per 100 Ib.; lag 
screws, 50 per cent discount; washers, $3 off per 100 Ib. 

OILs.—Wholesale prices on oils, in single barrel lots, 
in iron barrels, f.o.b. Chicago, are as follows: 


Perfection kerosene, 10%c. per gal.; standard white, 10%c. 
per gal.; gasoline, 21c. per gal.; naphtha, 2014c. per gal. ; ma- 
chine gasoline, 37c. per gal.; turpentine, 49c. per gal.: de- 
natured alcohol, 75c. per gal. 


PaINTs.—Reports from retailers indicate better sales 
of paints than during last spring. This is attributed 
to the fact that many buildings were left unpainted 
last season, because of the high cost of labor. These 
buildings must be painted this spring or suffer deterio- 
ration. Sales of interior paints and varnishes are below 
normal on account of the dearth of new buildings. 
Prices are expected to advance in the near future. 


Chicago: No. 1 house 
third grade, 


Chicago, as follows: 
the large size, cold ONT 
299, tubular dash lantern, $10.2 


Rawhide 


We 7. from jobbers’ stocks, f.o.b. 


paint, $3 per gal.; second grade, $2.50 per gal.; 
$1.80 per gal. 

PouLtrRY NETTING.—Poultry netting is selling freely 
at this time, and in many parts of the country the de- 
mand is much heavier than last year. This is due to the 
increased number of farmers who have taken up poul- 
try raising. Orders placed with the jobbers earlier in 
the season have been filled, for the most part, and re- 
tail stocks are in fair condition. 

We quote from jobbers’ stocks, f.o.b. Chicago, poultry net- 
ting as follows: Galvanized before weaving, 50 per cent dis- 
— galvanized after weaving, 45 per cent discount from 

Putty AND GLaziers’ Points.—There is a very light 
demand for putty and glaziers’ points, which is at- 
tributed to the stagnation in building fields. No heavy 
sales in this line are to be expected this year. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Putty in 100-lb. kits, $3.35 ; glaziers’ points, No. 1 large, No, 2 
medium and No. 3 small, 1 doz. in a package, 60c. per doz. 
packages. 


Rope.—The demand for rope is picking up, and sales 
to the farming trade are heavier than for some time 
back. The Government is reported to be one of the 
principal purchasers from the factories, much rope be- 
ing used in connection with shipping operations, and 
the manufacture of tents for the soldiers. The rope 
output is curtailed by shortages of manila fiber, ship- 
ments of which are arriving very slowly. Prices re- 
main at the figures of last week. 


We quote from jobbers’ stocks, f.o.b. Chicago, 
No. 1 manila rope, 33%4c. per Ib. base; No. 2 manila rope, 
321%4c. per lb. base; No. 3 manila — 2814c. per Ib. base: 
sisal rope, No. 1, 23 Me. per lb.; No , 20%c. per Ib. 

ROLLER SKATES.—There is an exceptionally heavy 
demand for roller skates this season, to be used for side- 


as follows: 
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walk and pavement skating. Local retailers have in 
many cases sold out stocks purchased to last through 
the season, and are re-ordering. Jobbers have been 
out of several sizes, but have lately received some heavy 
shipments. There have been no price changes reported 
since our last quotation. 


We quote from jobbers’ stocks, f. o. b. Chicago: Union 
Hardware Co.’s ball-bearing boys’ No. 5S, $1.50 per pair: 
Union Hardware Co.’s ball-bearing girls’ No. 6S, $1.60 per 
pair; Union Hardware Co.’s common roller skates with strap, 
No. 2, 45e. per pair; Union Hardware Co.’s common skates 
with clamp, No. 3, 50e. per pair. Barney & Berry’s boys’ 
ball-bearing extension skates, No. 1966, $1.50 per pair; 
Barney & Berry’s ball-bearing girls’ extension skates, No. 
1968, $1.60 per pair; Barney & Berry’s ball-bearing extension 
child’s skates, No. 1948, $1.70 per pair; Barney & Berry's 
common boys’ skates, No. 1951, 50c. per pair; Barney & 
jerry’s common girls’ skates, No. 1953, 55c. per pair. 

RAZORS (OPEN BLADE) .—There is still a very heavy 
demand for razors of all kinds, which is reflected in a 
shortage of the old-fashioned, open blade type. Jobbers 
have very few in stock, and seem unable to get their 
stocks back to normal. 


We quote from jobbers’ stocks, f.0.b. Chicago: Full hol- 
iow ground, square point, flat rubber handle, $17.25 per doz. ; 
eee hollow ground, oval rubber handle, $14.75 per 

Razors (SAFETY).—Jobbers report that more safety 
razors have been sold in the past six months, than ever 
before during a similar period. The heavy demand is 
attributed mainly to the enrollment of the National 
Army, a safety razor being a necessary adjunct to 
every soldier’s kit. Retailers also report heavy sales 
in the manufacturing centers where large bodies of 
men are employed. Many laborers are putting in ex- 
tra time and have little or no opportunity to visit 
barber shops. In some localities barbers have raised 
the price of shaves, and this has had a noticeable effect 
in increasing razor sales. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Gillette, $45 per doz.; Auto Strop, $45 per doz.; Gem, in 
one dozen lots, $8.40 per doz.; 3 dozen lots, $8 per doz.:; 12 
dozen lots, $7.50 per doz. Ever Ready, in one dozen lots, 
$8.40 per doz.; 3 dozen lots, $8 per doz.; 12 dozen lots, $7.50 
per doz. 

RAZOR BLADES (SAFETY).—With the increased sales 
of safety razors, there is naturally a much heavier call 
for blades. Some retailers report their sales as double 
those of a year ago. 


Blades.—Gem, in 1 dozen sets, 7 blades to a set, $3 per 
doz. sets. Ever Ready, one card containing 1 gross blades, 
one-half dozen to a package, 24 packages to the card, for 
$5.28. Gillette and Auto Strop, 75c. per package of 12; 38c. 
for package of 6 

ScrEws.—Retail sales of screws are growing in vol- 
ume as summer approaches, but are somewhat lighter 
than normal. The freight situation has greatly re- 
tarded shipments to jobbers, whose stocks are com- 
paratively light. Prices remain as last quoted. 

We quote from: jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws. 75-10-10; round head blued, 70-10-10; flat 
head brass, 424%4-10-5 ; round head brass, 40-10-5. 

SoLpER.—Conditions in the solder market are un- 
changed. The retail demand is getting better daily, 
but is below normal. High prices of lead and tin are 
keeping the price of solder up. 

We quote from jobbers’ stocks, f.o.b. Chicago: Warranted 
half-and-half solder, 52c. per 1b. ; No. 1 plumbers’ solder 
50%ec. per Ib. 

SASH WEIGHTS.—Few sash weights are being sold in 
comparison with the amount turned out in normal 
times. In spite of this fact, jobbers have comparatively 
light stocks, as the foundries are not casting weights in 
any great quantities. 

We quote from jobbers’ stocks, f.o.b. Chicago, sash weights, 
in ton lots, $39 per ton; in smaller lots, $40 per ton. 

SAasH Corp.—Sash cord sales are very fair, despite 
the small amount of building in progress. Manufac- 
turers are facing higher costs in both material and 
labor, with shortages in both lines. 

We quote from jobbers’ stocks, f.o.b. Chic ago: Best grade, 
Silver Lake sash cord, No. 7, $18.15 i doz.; best grade 
Samson sash cord, No. 7, $18.40 per doz. te venoc, No. 7, 
$11.50 per doz. 

SEINE TwINE.—Seine twine sales are growing in 
volume as the season for fishing opens up. The heaviest 
sales are reported from Mississippi River districts, and 
in the lake regions, where it is used for mending fish 
nets and for river fishing. Some sales are also re- 
ported for wrapping purposes. 


We quote from jobbers’ stocks, f.o.b. Chicago: Seine twine, 
sizes 15 to 42, medium, 60c. per Ib 
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STEEL SHEETS.—The steel sheet situation remains 
practically the same as for some time past. The big 
demand is coming from manufacturers engaged on 
Government work. Retail sales are comparatively 
light. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
vanized sheets, $7.70 per 100 Ib.; 
per 100 Ib. 

SAND Paper.—Sand paper is selling more freely at 
retail since the opening of bright clear weather, much 
of the local demand coming from carpenters engaged 
in repair work. Reports from factories in&cate that 
manufacturers are the heaviest purchasers. No price 
changes have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $6 per ream: cheaper grade, 
$5.40 per ream. 

Saws (Cross-cuT AND Woop).—Reports from jobbing 
salesmen indicate that the retailer is still placing orders 
for cross-cut and wood saws in good volume. Sales in 
these lines were very heavy last season, and many 
dealers were unable to fully supply their trade. It is 
expected that the demand for the coming season will 
be fully as heavy. 


We quote from jobbers’ stocks, f.o.b. Chicago: Cross cut. 
2-man, hollow back, with champion tooth, E-8 Disston, No. 
5, $1.40 each; No. 5%, $1.55; No. 6, $1.68; No. 6%4. $1.82: 
2-man crown patter n, common tooth, Disston, No. 4, $2.10 
each; No. 4%, $2.35; No. 5, $2.55; No. 514, $2.80; No. 6, 


28-gage gal- 
28-gage black sheets, $6 





$3. Disston's “One- man, No. 23 pattern, No. 3'y, , $1.57 each: 
No. 3, $1.90; No. 3%, $2.20; No. 4, $2.50; No. 414, $2.80; 
No. 5, $3.15. 


Buck Saws.—Best grade, $13.20 per doz.; 
per doz.; cheap, $7.90 per doz. 

TacKS.—There is a heavy demand for carpet tacks 
at this time, as the spring moving season is at hand. 
The volume of sales is expected to be lighter than that 
of last year, as few new buildings have been built in 
the last twelve months. 


We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ tacks. 6 0z., 25-lb. boxes, 17c. per lb.; bill posters’ tacks, 
6 oz., 25-Ib. boxes, 16%c. per Ib. 


TIN PLATE.—There is nothing new to report on the 
tin plate situation. The mills are reported to be busy 
turning out tin for containers for the 1918 fruit and 
vegetable crop. Large quantities of tin are said to be 
piled up in warehouses at the mills awaiting cars for 
delivery. Retail sales are comparatively light. 

We quote from jobbers’ stocks, f,o.b. Chicago, as follows: 
IC coke tin, 20 x 28, 180-lb. boxes, $19.90; 200-lb. boxes, $20; 
214-lb. boxes, $20.25; IC Mohawk tin, 20 x 28, 214-lb. boxes, 
$22.90; IC Calvin tin, 20 x 28, 214-lb. boxes, $26.75; IX tin. 
20 x 28, 270-Ib. boxes, coke, $22.80; Mohawk, $26; Calvin. 
$30.75. 

TIRE CHAINS.—The heavy sales of tire chains during 
the past season are said to be inducing retail dealers 
to place their orders early for their fall and winter re- 
quirements. Open weather has slowed up retail sales 
in this section. 

We quote from jobbe rs’ stocks, f£.0.b. Chicago: Weed tire 
chains, 30 x 3%, $3.75 per pair; 32 x 3%, $4.10 per pair; 
35 x 4, $5.60 per pair; Rid-O-Skid, 30 x 3%, $2.30 per pair: 
32 x 3%, $2.40 per pair, 35 x 4, $2.85 per pair; Weed cross 
chains, No. 3, $4 per 100; No. 3%, $5.30 per 100; No. 4, $6 
per 100; No. 4%, $6.65 per 100; No. 5, $8 per 100; No. 5%, 
$10 per 100. 

TENTS.—Tents are moving out of retail stocks in 
good volume at this time, many being sold to farmers 
and stock men. Manufacturing costs in this line have 
mounted rapidly during the past year, and wholesale 
prices are higher than those in force last spring. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
grade, wall tents, single 7 x 9, 10 oz., $15.50 each; 8 x 10. 
$16.75; 9% x 12, $27.60. Discount 30-10 per cent. 

WaGon Covers.—There is a good demand for wagon 
covers in practically all parts of the country, while the 
Government is said to be purchasing large quantities. 
The material shortage is very evident in this line, and 
jobbing stocks are light. 


We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
wagon covers, 10 oz., 10 x 13, $7.47 each; 10 x 14, $8.02: 
11 x 14, $9.03; 11 x 15, $9.65. 


WINDOW VENTILATORS.— Warmer weather has cut the 
sales of window ventilators to some extent, but the con- 
tinued use of soft coal is responsible for a fair demand. 


We quote from jobbers’ stocks, f.o.b. Chicago: Continental 
ventilators, No. T 93, $2.85 per doz.: No. T 94, $3.50 per doz. ; 
No. T 96, $4 per doz.; No. T 153, $3.75 per doz.; No. T 154, 
$4.50 per doz. 


WirE STRETCHERS.—Retail sales of wire stretchers 
are reported to be in good volume, particularly in the 
regions where crops were heavy last year. There is 
also said to be a good demand in the South, due to the 
stock raising movement. 
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We quote from jobbers’ stocks, f.o.b. Chicago: O. S. El- 
woods No. stretcher, $9.75 per doz.; No. 2, $9 per doz.; 
combination hoist and stretcher, No. 80, $18 per doz. ; tackle 
block stretchers, roller bearing, %-in. rope, $13.50 per doz. ; 
4-in. rope, $25.50 per doz.; plain bearing, %-in. rope, $12.75 
per doz. 

WirE NaILs.—Retail sales of wire nails are much 
lighter than normal, although in some sections there is 
a fairly good demand. The mills claim to have large 
amounts of wire nails on hand at this time, but are 
unable to get cars for shipments. Jobbing stocks in 
this locality are very low, and most of the jobbers are 
limiting shipments to their customers. Retailers have 
had light stocks for a year or more, and large quanti- 
ties of nails will be required to build up these stocks, 
in addition to the consumer demand. 

We quote from jobbers’ stocks, f.o.b. Chicago, common wire 








Hardware Age 














nails, $4.25 keg, base; cement-coated nails, $4.25 


keg, base. 

WRAPPING PAPER.—Wrapping paper sales are fully 
up to normal, and have shown a decided increase since 
the opening of the spring trade. Shipping conditions 
are retarding deliveries from the mills, with the result 
that jobbing stocks are lower than usual for this season. 

We quote from jobbers’ stocks, f.o.b. Chicago: Krafts 
wrapping paper, 914c. per lb.; Express, 10%c. per Ib. 

WHITE LeEap.—White lead is selling in bettcr volume 
than for some time past, although sales are lighter 
than normal. Jobbing stocks are in good condition and 
orders are being filled promptly. 


We quote from jobbers’ stocks, f.o.b. Chicago, ‘as follows: 
Carter’s white lead, in 100-lb. lots, $11.25 per 100 Ib.; INI, 
white lead in 100-lb. lots, $9.25 per 100 Ib. 


per per 


PITTSBURGH 


Office of HARDWARE AGE 
Pittsburgh, April 9, 1918. 


OTHING. shows so strikingly the effect that good 

weather has on blast furnace and steel works opera- 
tions as the figures printed last week showing the out- 
put of pig iron in this country in March. The total 
make of pig iron of all kinds in this country in March 
was 3,213,091 tons, or 103,648 tons per day as against 
2,319,399 tons in February, or only 82,835 tons per day. 
In other words, the output of pig iron in March was 
893,692 tons larger than in February, or an increase 
of nearly 30,000 tons per day. The coke supply has 
increased very much, and during March no less than 
24 idle blast furnaces were again put in operation, hav- 
ing secured a supply of coke. This large increase in 
production of pig iron means, of course, a correspond- 
ing increase in the output of steel, and in turn also 
means a very large increase in output of finished steel 
products. 

The great increase in the output of pig iron in March, 
which rate of production is likely to te increased in 
April, means that probably the threatened famine in 
supply of nig iron may be less acute than generally ex- 
pected. It is one of the most encouraging things that 
has happened in the steel business for a long time, and 
indicates how quickly the pig iron industry can re- 
cover from a low output when it is receiving a full sup- 
ply of cars and coke. 

Purchases ky the Government of nearly all kinds of 
material ‘continue to ke the leading feature of the steel 
business. The purchases by the Government are so 
enormous that the amount of buying by the general 
trade in comparison makes a very sorry showing. Last 
week figures were submitted by steel car builders to 
the Government at Washington for the building of 
100,000 cars, of which about 50,000 will be box cars, and 
the latter are certainly very badly needed. A total of 
about 1,000,000 tons of plates, and 250,000 tons of 
shapes will be needed for these cars, but deliveries of 
this large quantity of this material will be extended 
over some months. The demands of the Government 
for ship plates continue to grow, and now practically 75 
per cent of the output of plates of all the mills in the 
country must go to the Government is the latest edict 
issued at Washington, D. C. A dispute long in effect 
between this country and Japan has been settled, and 
this means that the United States will be called on to 
ship 100,000 tons of steel plates to Japan that have 
been held up for a long time. The Government is also in 
the market for delivery this year of 300,000 tons of steel 
rails, and is expected to place before long 50,000 tons 
or more of painted corrugated sheets No. 24 gage, to 
be used in building hangars in France, and also for 
small steel buildings of which many will be used in 
the restoration of small villages in France that were de- 
stroyed by the ravages of war. 

The impression is pretty general that the demand 
for iron and steel products from domestic consumers 
during the next four to six months is not going to be 
very heavy. There is a practical suspension of build- 
ing operations all over the country, and this means a 
very large decrease in consumption of iron and steel 
products for building purposes. In addition the cost of 
materials and labor is so high that very few extensions 
to existing iron and steel plants are being made, and 
this also means a very much decreased use of iron and 
steel products. There is not likely to be very much 
buying ahead in iron and steel, as the Government has 
fixed prices on products for this quarter, but mills are 
pretty well sold up and not anxious to book new busi- 
ness for third quarter, as they do not know what prices 
may be in effect at that time. 

Local conditions in the jobbing and retail hardware 





trades are quite satisfactory from the viewpoint of 
sales, but not so satisfactory as regards deliveries of 
material by the manufacturers to the jobbers which 
are still held up very materially by the shortage in sup- 
ply of cars. The railroad transportation conditions is 
getting steadily better, but is still very short of being 
satisfactory. The greatest shortage seems to Le in the 
supply of box cars, and the announcement that the Gov- 
ernment intends to have at least 50,000 box cars built 
as soon as possible is pleasing news to the trade. There 
have been no important changes in prices recently, ex- 
cept here and there an advance of 5 or 10 per cent has 
been made on some particular article. Collections are 
reported good, and the local hardware trade is looking 
forward to having a good business year, expecting that 
the falling off in demand for builders supplies and tools 
will be more than offset by the increased demand for 
other products. 

AxES.—Local jobbers report there is a very great 
shortage in the supply of axes, the explanation being 
that the manufacturers cannot get steel fast enough, 
or enough labor to operate their plants full time, and 
the supply is very much decreased. It would not be sur- 
prising if an advance in the price of axes should be 
made in a very short time. 

BoLts, NuTS AND RiIvetTs.—Negotiations are now 
under way for the purchase by the Government of very 
large quantities of bolts and nuts to be used in Gov- 
ernment work. A meeting of the Bolt, Nut and Rivet 
Institute was held in New York for two or three days 
last week at which the manufacturers of bolts, nuts and 
rivets discussed very fully matters of vital interest to 
their trade, and also the questions of how they can best 
serve their Government in various ways during the 
war. It is said one inquiry is out from the Government 
for 10,000,000 nuts and bolts, and another inquiry calls 
for 6,000,000 bolts. These inquiries are now being 
figured on by the manufacturers, and it is believed the 
orders will be placed in a short time. The new demand 
from the general trade for nuts, bolts and rivets is 
‘quiet, and there has been some shading in prices re- 
cently, both on Government orders, and also on do- 
mestic business. The Government discounts, reaffirmed 
until June 30, are as follows: 





Large rivets, $4.65 base; 7/16 x 6 in. smaller and shorter 
rivets, 45-10 off list. Machine bolts, h.p. nuts, % x 4 in: 
Smaller and shorter, rolled threads, 50-10 off list ; cut threads, 
50-5 off list; larger and longer sizes, 40-10 off list. Machine 
bolts, c.p.c. and t. nuts, % x 4 in.: Smaller and _ shorter, 
10-10 off list; larger and longer, 35-5 off list. Carriage bolts, 
*% x 6 in.: Smaller and shorter, rolled threads, 50-5 off list: 


cut thread, 40-10-5 off list; larger and longer sizes. 40 off 
list; lag bolts, 50-10 off list; plow bolts, Nos. 1, 2, 3. 50 off 
list; hot pressed nuts, square blank, 2.50c. per Ib. off list: 
hot pressed nuts, hexagon blank, 2.30c. per lb. off list; hot 
pressed nuts, Square tapped, 2.30c. per Ib. off list; hot 
pressed nuts, hexagon tapped, 2.10c. per Ib. off list; c¢.p.c 
and t. square and hexagon nuts, blank, 2.25¢c. per Ib. off list; 
c.p.c. and t. square and hexagon nuts, tapped, 2.00c. per Ib 


off list. Semi-finished hexagon nuts, % in. and larger, 
60-10-10 off list; 9/16 in. and smaller, 70-5 off list: stove 
bolts, 70-10 off list; stove bolts, 2% per cent extra for bulk 


The above discounts are 


tire bolts, 50-10-5 per cent off list. 
All prices carry standard 


ra present lists now in effect. 
extras. 

CuT NaiLs.—Manufacturers report the new demand 
for cut nails as only fair, this being due largely to the 
great falling off in new building work all over the 
country, which is practically stopped except that being 
done by the Government. However, manufactureis of 
cut nails can very readily put their steel into other 
products if the demand for cut nails is not large enough 
to take it. Prices are reported to be fairly strong. The 
prices quoted below on cut nails, it should ke under- 
stood, are for carloads and larger lots, jobbers cha”g- 
ing the usual advances for small lots from store. 


We quote cut nails in carloads and larger lots at $4 bist 
per keg, f.o.b. Pittsburgh, jobbers and retailers charging 
$4.50 to $4.75 per keg in small lots from store. 
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IRON AND STEEL BArRS.—Mills veport a continued 
active demand for iron and steel bars by the Govern- 
ment as being quite heavy. Large users of steel bars, 
such as implement makers and wagon builders, are buy- 
ing quite freely, and leading mills have their output 
sold ahead for some months. Thousands of tons of both 
iron and steel bars have been bought recently by the 
Government to be used in this country and France. 
The prices quoted below are for large lots of iron and 
steel bars, jobbers charging the usual advances for 
small lots from store. 

We quote steel bars rolled from old steel rails at 3c.; from 
steel billets, 2.90c., and refined iron bars, 3.50c., f.o.b. Pitts- 
burgh. 

SHEETS.—As yet the Government has not placed its 
order for 50,000 tons or more of No. 24 gage painted 
corrugated sheets to be used in building hangars in 
France and other small steel buildings in French vil- 
lages that have been destroyed by the ravages of war. 
This large order is expected to come out in a very short 
time and will be divided among different sheet mills, 
probably one-half or very close to that amount going to 
the American Sheet & Tin Plate Co. Sheet mills are 
sold up for fully four or five months, and some of the 
larger mills are sold through the third quarter. A 
meeting of the National Association of Sheet and Tin 
Plate Manufacturers was held in Pittsburgh last week, 
but no important action was taken. The prices quoted 
below on the different grades of sheets are in carload 
lots at mill, jobbers and retailers charging the usual 
advances for smal] lots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.: 
No. 28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., 
rolled from either Bessemer or open hearth stock, all f.o.b. 
mill, Pittsburgh, in carloads and larger lots, actual freight 
to point of delivery added. Dealers will charge the usual 
advances for small lots from store. 

TIN PLATE.—The mills are certainly making a record 
in turning out tin plate to meet the needs of the Gov- 
ernment. At present output of tin plate is running at 
between 92 and 95 per cent of absolute capacity, and 
this record is being made in spite of the shortage in 
supply of steel and in cars. However, shipments ot 
steel by the mills are getting heavier and the supply of 
cars is very much improved. On March 1 it was esti- 
mated that 2,000,000 boxes or more of tin plate were 
piled in mill warehouses waiting cars for shipment, but 
it is now said these large stocks have been reduced 
nearly one-half. The demand for stock items of tin 
plate is active and these are moving out to jobbers as 
fast as cars can be obtained. If nothing happens the 
output of tin plate in 1918 will exceed output of any 
former year by several million boxes or more. The 
prices named below on tin plate are those charged by 
the mills to jobbers and large consumers, very smal! 
lots taking the usual advances, depending upon locality 
and the size of the order. 

We quote coke tin plate on contracts and in small lots 


at $7.75 per base box, f.o.b. mill, Pittsburgh, effective Nov. 
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7, prices on all sizes of terne plates are as follows: 8-Ib. 
coating, 200-lb., $15 per package; 8-lb. coating, I. C., $15.30; 
12-lb. coating, I. C., $16.75; 15-lb. coating, I. C., $17.75; 20-Ib. 
coating, I. C., $19; 25-lb. coating, I. C., $20; 30-lb. coating, 
I. C., $21; 35-lb. coating, 1. C., $22; 40-lb. coating, I. C., $23 
per package, all f.o.b bittsburgh, freight added to point of 
delivery 

SASH WEIGHTS.—The demand for this product has 
been very light for some time, due largely to the falling 
off in building operations. Foundries are not making 
very large quantities of sash weights, owing to dull de- 
mand from jobbers, and stocks of the latter are low, 
also owing to the dull demand. 

WINDOW GLASS.—The demand for this product is 
abnormally light because of the practical suspension of 
building operations all over the country. It is said that 
the demand at this time is not more than 10 to 15 per 
cent of what it should be if normal conditions were in 
force. It is not likely the demand for window glass will 
show much betterment until building conditions im- 
prove and from present indications this is not likely to 
happen this year. Discounts are largely nominal, 
owing to the very small amount of new business that is 
going. 

Window glass prices are unchanged as follows, namely: 
The first three brackets, A single thick, 80 per cent; first 
three brackets, B single thick, 82; A and B single, larger 
than the first three brackets, 79 per cent: A double strength, 
all sizes, 80 per cent, and B double strength, all sizes, S82 
per cent. 

WirE Propucts.—The 30,000 kegs of wire nails re- 
ferred to in our report last week as having been placed 
by the Government for the building of hangars and 
other structures in France was equally divided between 
the American Steel & Wire Co., the Jones & Laughlin 
Steel Co. and the Pittsburgh Steel Co., each concern tak- 
ing 10,000 kegs. It is understood this very large order 
went at the $3.50, base, price, subject to the usual ad- 
vances. The Bureau of Supplies and Accounts, Navy 
Department, is also in the market for 40,000 kegs of 
nails and this order is expected to be given out in a 
short time. Reports are that the Government is in the 
market for 60,000 tons of barbed wire for shipment to 
Italy, to be delivered within six months, but this report 
has not been officially confirmed. The demand for wire 
nails and wire from the general trade is only fairly 
active, but the Pittsburgh mills report they have enough 
work on their books to take their output over the next 
three or four months. Prices on wire and wire nails 
as reaffirmed by the War Industries Board to June 30 
next, in carloads and larger lots, are as follows: 

Wire nails, $3.50 base per keg; galvanized, 1-in. and longer 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1l-in., $2.50. Bright 
basic wire, $3.35 per 100 lb.; annealed fence wire, Nos. 6 to 
9, $3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails, $3.40 base; these prices 
being subject to the usual advances for the smaller trade 
all f.o.b Pittsburgh, freight added to point of delivery, 
terms 60 days net, less 2 per cent off for cash in 10 days 
Discounts on woven-wire fencing are 47 per cent off list for 
earload lots, 46 per cent for 1000-rod lots and 45 per cent off 
for small lots, f.o.b. Pittsburgh. 


CLEVELAND 


OFFICE OF HARDWARE AGE, 
CLEVELAND, April 9, 1918. 


RADE with retail dealers in Cleveland has im- 

proved during the past few days and is generally 
reported to be very satisfactory. Nearly all lines of 
seasonable goods are moving well. There is a heavy 
demand for various household supplies used in the 
housecleaning season. The call for shelf hardware is 
also brisk. A good business is being done in garden 
tools, although the coolness of the weather has per- 
mitted only a start in the early gardening season. 
Spraying equipment, including pumps and spraying 
preparations, is moving well. In spite of high paint 
prices retailers are doing quite a satisfactory volume 
of business in paints for repainting houses. Paint 
materials were high a year ago, and many house 
owners put off repainting, but apparently have reached 
the conclusion that it is more economical to keep their 
houses painted even if the work costs more than it for- 
merly did. Retailers report a good volume of business 
In go-devils and various juvenile vehicles and roller 
skates. 

Trade with jobbing houses is about normal. Retailers 
now have large stocks which they laid in early so that 
they would be sure of getting their goods when needed. 
It is well that they did this, for shipments from manu- 
facturers are coming along very slowly. In some lines 
of seasonable goods for fall delivery orders are being 
taken for shipment earlier than usual to insure delivery 
to the jobbers and retailers in time. 

Manufacturers of some lines of hardware goods are 
suffering seriously because of the embargoes on rail- 


road shipments. One Ohio manufacturer of wooden- 
ware reports that he is not getting raw material as 
needed, and cannot ship the product he has already 
manufactured, so that his business is being badly af- 
fected. The same complaint is being made to a more 
or less extent by other manufacturers who feel that 
the government should be more liberal in allowing the 
use of railroad equipment for transporting raw mate- 
rials and the essentials that they manufacture. 

BicycLes.—The retail trade has done a very satis- 
factory early season business in bicycles, with which 
the trade is fairly well supplied. A price advance has 
just been made on spokes and pedals. 

BINDER TWINE.—The demand is not active, as most 
of the trade was covered with contracts some time ago. 
Prices are unchanged at 23%c. per lb. f.o.b. cars, and 
25c. per lb. warehouse shipments. 

BRUSHES.—A straight advance of 10 per cent has 
been made on paint and varnish brushes, and some of 
the higher grades of brushes made of imported camel’s 
hair and bristles which are hard to get have advanced 
as high as 75 per cent. The demand is rather light. 

EAVES TROUGH AND GUTTER PiIPE.—The demand for 
eaves trough and gutter pipe is rather light, and it is 
expected that its movement will be rather slow the 
whole season on account of the inactivity in the build- 
ing field. 

FENCING.—There is a very heavy demand from the 
country districts for wire fencing, but. the supply is 
scarce, and jobbers are unable to get any satisfactory 
reports as to the prospects of delivery. 

FISHING TACKLE.—A further advance of from 75c. 
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to $2 each has been made on steel fishing rods. It is 
stated that the advance in price is necessitated by the 
present high cost of agate trimmings which are im- 
ported. 

BoLTs AND Nuts.—The retail demand is light. Man- 
ufacturers feport a better volume of business, and 
some jobbers are placing second quarter contracts. 


Jobbers’ prices to the trade are as follows, small-lot buyers 
being charged about 5 per cent higher for bolts than the quo- 
tations given: Machine bolts, cut thread, small sizes, 40 and 
5 per cent off the list; large sizes, 35 and 5 off list; large, 25 


and 5 off; stove bolts, 65 and 10 per cent off; nuts, hot 
press, square tapped, $1.90 off; hot press, square blank, $2.10 
off: hexagon blank nuts, $1.90 off; hexagon tapped nuts, 
$1.70 off. 


FoppER TWINE.—A price of 21c. a lb. for 130-strand 
tarred fodder twine has just been announced by jobbers 
who are taking orders at this price for shipment up to 
September. A heavy demand is expected. 

GALVANIZED WARE.—A price advance of 10 per cent 
has been made on tubs, pails and other galvanized ware. 
Jobbers report a good volume of business in summer 
galvanized goods, such as sprinklers. 

GUNS AND REvVOLVvERS.—A further advance has been 
made of $1.25 each on the Iver-Johnson line of revolvers 
and shotguns. 

Jobbers now quote these revolvers at $8.75 each for safety 
hammer automatic and at $9.35 for safety hammerless auto- 
matic. Shotguns are quoted to the trade at $7.50 each for 
plain extractors in case lots. Quotations on the cheaper lines 
of revolvers known as the U. S. models have been withdrawn. 

GARDEN TooLs.—The retail trade is now doing a fair 
volume of business in garden tools, although the 
weather has not been warm enough to stimulate great 
activity. Retailers have good sized stocks in most lines 
and expect a good volume of business. Retailers are 
complaining of difficulty in securing drills and cultiva- 
tors. 

LACE CURTAIN STRETCHERS.—Manufacturers of lace 
curtain stretchers have advanced prices 5 per cent. 


LAWN Mowers.—The trade seems to be well sup- 
plied with lawn mowers, so that the serious shortage 
that occurred last year will probably not be repeated 
this season. Jobbers are still getting some orders 
which they are able to fill, although some manufac- 
turers cannot take on additional orders. 

NAILS AND WIRE.—There is very little change in the 
situation in respect to nails and wire. The demand is 
not heavy. 

Jobbers’ prices for less than carload lots are as follows: 
Wire nails, $4.05 per keg; galvanized wire, $4.55 per 100 Ib.: 
galvanized barb wire, $4.90 per 100 lb.; No. 9 annealed wire, 
$3.80 per 100 Ib. 

PIPE AND FITTINGS.—With the opening of spring a 
very good demand has sprung up for pipe and fittings 
largely for underground work. Jobbers are having 
trouble in getting shipments from manufacturers. 


TWIN 


PAUL and MINNEAPOLIS, 
April 4, 1918. 

UR early spring weather has taken cold this week, 

following the popular procedure, and the ther- 
mometer crawls down below the freezing point every 
night. The cities are in the grasp of a severe epidemic 
of grippe, some business houses being handicapped very 
badly by employees being absent. This apparently has 
small effect on business, however, as trade seems to 
keep up in fine shape. Of course one has to still dis- 
regard the building end of it in making such a state- 
ment, but even this lame part of the business begins 
to show signs of activity. Nearly fifty permits were 
issued in the line of small buildings in one week for one 
city, nearly forty of which were for small residences of 
not over $3,000. This is an encouraging revelation and 
one to make the hardware dealer look at the world more 
hopefully. Shop and factory business continues to im- 
prove. Work in this class is better than it ever has 
been here in this locality. There is a continual move- 
ment of men, skilled and otherwise, toward military 
service, which soon will present real difficulties for the 
ones employing help of any kind whatever. Hardware 
stores are suffering with the rest along this line and 
good men are much sought after. It has already been 
discussed as to whether girls or women can take the 
place of men as salesmen. 

The outlook at the present time for a larger crop is 
very good. A larger acreage is being planned for this 
year than last year through the district contributary to 
these cities. With any kind of luck in getting the help on 
the farms the crops in this locality will be the biggest 
ever raised; dll this will naturally reflect back on gen- 
eral conditions favorably. The conditions in this part 
of the country are very favorable for a good year’s busi- 
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Pic Leap.—The price of pig lead has been advanced 
oy per 100 lb. and is now quoted by jobbers at 9\4c. 
a |b. 


Picks AND Mappocks.—A price advance of 75c. a 
dozen has been made on picks and maddocks. 

PouLtRY NETTING.—Deliveries from manufacturers 
are becoming better, so that jobbers are in a fair posi- 
tion to complete shipments for the spring trade. 

Jobbers quote poultry netting at 45 per cent off for gal- 
vanized after weaving, and 50 per cent off for galvanized 
before weaving. 

Stove PIPE AND ELBows.—Manufacturers of stove 
pipe and elbows have been able to get their product out 
earlier this season than usual and have been making 
shipments to jobbers which are not usually made until 
July. Jobbers are shipping the goods out to their trade 
so that retailers will be well supplied long before the 
fall buying season opens. 

TIRES ANf ACCESSORIES.—Jobbers report a heavy de- 
mand for tires and a satisfactory volume of business 
in accessories. Tire manufacturers are operating their 
plants at full capacity twenty-four hours a day, and 
some are behind on deliveries. The demand on the 
retail trade for accessories has become quite active. 
Both the manufacturers and distributors of accessories 
look for a tremendous volume of business this season. 
The production of new cars is being materially cur- 
tailed and the sales must be reduced accordingly, and 
with the higher prices prevailing the number of car 
users who would trade in their machines for new ones 
in normal times will doubtless be materially reduced. 
It is believed that the tendency of these will be to buy 
liberally of accessories to fit up old cars rather than 
buy new ones. 

SHEETS.—There is little activity in sheets, but job- 
bers’ stocks are low as they are unable to get shipments 
from the mills. The mills are well filled up with orders, 
having taken considerable government business re- 


cently. 

Jobbers’ prices to retailers are as follows: No. 28 black 
6.35¢e. per Ib; No. 10 blue annealed, 5.35c.; No. 28 galvanized, 
7.60c. 


TWINE, GRAPE AND WooL.—A price advance of ‘4c. 
per lb. has been made on jute grape twine and jute 
wool twine. The former is now quoted by jobbers at 
1814c. per lb. and the latter at 15%c. per Ib. 

WIRE CLoTH.—Shipments of wire cloth by manufac- 
turers have been held up by embargoes, and jobbers are 
showing anxiety about these because the material is 
wanted for immediate shipment. 

Jobbers quote black wire cloth at $2.15 per 100 sq. ft. 

Woop CuHopprers’ WepGES.—A price advance of 50c. 
per 100 lb. has been made on wood choppers’ wedges, 
which are now quoted by jobbers at 8%4c. a lb. for oil 
finished wedges. 


CITIES 


ness, the bank deposits are higher than ever before and 
collections are nearly up to normal. The new daylight 
saving rule of time has gone into effect without a ripple 
here and the majority of people express themselves as 
well pleased already with the working arrangements, 
and as the longer days come the more satisfaction will 
be gained from it. 

Prices remain at about the same level throughout as 
on previous quotations. The action of the Government 
Price Fixing Committee for basic materials has not in- 
volved the local market to any extent. 

BARBED WIRE.—No change has been made in price, 
and sales continue to show some improvement. Mill 
shipments are slow. 

We quote from local jobbers’ stocks painted cattle wire. 
$3.65 per 80-rod spool; galvanized cattle wire, $4.20 per 
80-rod spool; painted hog wire, $3.79 per 80-rod spool ; gal- 
vanized hog wire, $4.36 per 80-rod spool. 

BALE TiES.—Price holds steady at the old quotation, 
although sales are no better than formerly. 

We quote from local jobbers’ stocks: 8% x 15 Bale ties, 
$1.75 per bundle; 9 x 15 at $1.80 per bundle; 9% x 15 at 
$1.90 per bundle, or list less a discount of 65 per cent. 

BUILDING Paper.—Sales are beginning to improve 
nicely on this item, but further improvement is expected 
at any time. Another streak of warmer weather will 
doubtless increase business along the building line. 


> 


Barrett’s No. 2 


We quote from local jobbers’ stocks: i 
tarred felt at $3.10 per cwt. Barrett’s stringed felt, 500 ft. 
rolls, at $1.57 per roll, 20 lb. red rosin paper at 65c. per roll, 


25 lb. at 80c., 30 lb. at 95c. per roll. 

Bots.—There has been no change made in price of 
bolts, quotation holding steady at old price. Ship- 
ments } ae the factory are extremely slow at the pres- 
ent time, on account of condition of freights. 

We quote from local jobbers’ stocks: Small carriage bolts 
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at 40 per cent to 40-5 per cent; large carriage bolts at 30 
per cent; small maehine bolts at 40-10 per cent to 40-10-5 
per cent ;darge machine ‘bolts at.35 per cent; lag screws at 
40-10 per cent; stove bolts at 60 per cent to 50-10 per cent; 
tire bolts at 40-10 per cent from standard lists. 


Frtes.—No change has been made in the price of files 
and shipments and orders are holding up well from 
local sources. Factory shipments are slow and only 
fragmentary of the orders placed there. 

We quote from local jobbers’ stocks: Nicholson’s files at 50- 
10 per cent to 50-10-2% per cent; Riverside files, 60-714 per 
cent; Royal files at 65 per cent; Arcade files at 65 per cent 
from lists. . 


HANDLES.—Prices have made no change from last 
week’s quotations. Shipments from factories continue 
slow: 


We quote from local stocks: A. E. Hammer Handles, Dan- 
ie) Boone, at $1 per doz.; Beauty, at 60c. per doz.; black 
hammer handles, 16 in., Daniel Boone, $1 per doz.; 18 in., 
$1.15 per doz:; Beauty, 16 in., 65c. per doz.; Beauty, 18 in., 
70c. Machine hammer handles, Daniel Boone, 14 in., $1 per 
doz.: 18 in., $1.25 per doz.; 16 in., $1.10 per doz.; Beauty 
machine handles, 14 in., 60c. per doz.; 16 in., 65c. per doz. ; 
18 in., 75¢c. per doz.; 30 in. Daniel Boone sledge handles, $3 
per doz.; 36 in., $3.50 per doz. Extra 30 in. sledge handles, 
$1.80 per doz; 36 in., $2.10 per doz.; No. 1 handles, 30 in., 
$1.30 per doz. ;-36 in., $1.50 per doz. Single bit axe handles, 
Gold Seal, $4 per doz. ; Crown, $3.25. per doz. ; Red Seal, $2.50 
per doz. :* White Seal, $1.50 per doz. Extra’ railroad pick 
handles, $3.25 doz. ; No. 1, $2.60 per doz.; No. 2, $2 per 
doz.; Red» Seal, $2:75 per doz. Daniel. Boone broad axe 
handles, 16 in., $1 per doz.; 17 in., $1.25 per doz.; 18 in., 
$1.35 per. doz. Beauty, 16 in. axe handles, 75c. per doz.; 
17 in.. 85e. per doz} 18 in,. 90e. per doz. D handle, shovel 
handles, spade handles, scoop handles, rake and hoe handles, 
and fork handles-are 35 per cent from standard list. 


LINSEED. O1t,.—Price holds steady and sales are in- 
creasing. .Ewery day brings more inquiries for white 
lead and oil for painting, and for ready-mixed ma- 
terials. 

We quote from local jobbers’ stocks: Boiled linseed oil, 
barrel lots, $1.58 per gallon. 

PAINT.—The prepared paint still holds at the old 
price and there is a continual bettering of sales along 
these lines. \ 

We quote from local jobbers’ stocks: Regular colors, first 
quality ready mixed paint at $2.75 to $2.85 per gallon. Sec- 
ond quality at $1.80 per gallon. 

PouLttry NETTING.—Sales continue to show improve- 
ment and inquiries are coming thick and, fast. No 
change has been made in price. 


We quote from local jobbers’ stocks: Poultry netting at 50 
per cent from standard lists. 
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Rope.—Although Manila fiber is scarce and hard to 
transport there has been no change in the wholesale 
price of. rope.” As the’season advances there will doubt- 
less bé further increase of calls, but the present stock 
seems to be sufficient to take care of immediate wants. 

We quote from local jobbers’ stocks: Best grade Manila 
at 34 cents per lb.; best grade sisal at 24 cents per lIb.; cot- 
ton rope at 34 cents per lb., base; Swedish wire rope at list, 
plus 25 per cent; crucible wire rope at list, plus 25 per cent. 

SoLpDER.—Sales in solder are beginning to improve, 
although there has been no change in price. Factory 
shipments are very slow. 

We quote from local jobbers’ stocks: Strictly half and half 

solder at 65c. per lb.; warranted half and half at 57c. per 
Ib.; wire solder at 60c. per Ib. 
_ STEEL SHEETS.—Prices hold steady, calls are increas- 
ing, and in some cases considerable quantities of cor- 
rugated galvanized or painted material is being in- 
quired for. : 

We quote from local jobbers’ stocks: Black sheets at $6.57 
base; galvanized sheets at $7.82 base. 

TURPENTINE.—A slight weakening of price shows 
this item with sales increasing nicely. 

We quote from local jobbers’ stock: Turpentine in bbl. lots 
at 47c. per gal. 

WuiteE LEAD.—There has been. no change in price and 
sales are becoming better every day. 

We quote from local jobbers’ stocks: White lead, 200-lb. 
kegs at 21%c. per lb., With the usual differential for quan- 
tity and size of package. 

WHEELBARROWS.— Wheelbarrows for use around gar- 
dens, yards and lawns are beginning to move nicely. 
There has-been, no change in price. 

We- quote. from *local jobbers” stocks :~Stdve tray wheel- 
barrow, nailed..at $26 per dozen;.stave tray wheelbarrow, 
bolted, at. $27.56 per dozen. 

NAILS.—The price holds steady on this item, and 
although there has been some rumor of a slight weak- 
ening nothing has developed in the local market. Mill 
shipments continue to be very slow. 

We quote from local jobbers’ stocks: Standard wire nails 
at $4.40 per keg, base; coated wire nails at $4.40 per keg, 
base. 

Wire.—Sales show an increase and price holds steady 
on wire. There is an increasing amount of calls for 
wire, especially the kind used for construction work. 
The stocks are in somewhat broken condition. 


We quote from local jobbers’ stocks: Black annealed wire 
at $4.15 per cwt.; galvanized smoothed wire at $4.85 per cwt 


BOSTON 


Office of HARDWARE AGE, 
Boston, April 4, 1918. 


HE warm weather of the past week has acted as 
a decided spur to business and jobbers report that 
their order books show its effects. The real buying 
movement for spring goods has not gained real force 
yet but is expected to in the next two or three weeks. 

AxES.—The axe situation is little changed and the 
demand for fall deliveries shows but little betterment. 

We quote from jobbers’ stocks: Single bit axes, $15 to $17 
a doz.; double bit axes, $19 to $21 a doz. 

BoLTs AND Nuts.—Bolts and nuts are both somewhat 
scarce, particularly in the larger sizes for which there 
is quite a heavy demand. There is some talk that there 
may be an increase in price because of the scarcity in 
this market and on account of the coming freight in- 
crease. 

BUILDING PAPERS.—There is no appreciable increase 
in the call for building papers. Prices continue un- 
changed. 

We ‘quote from jobbers’ stocks: 
felts, $3.19 per cwt. 

Barrows.—aAll kinds of wheelbarrows are advancing 
in price. Garden barrows are up 15c. each; canal 
barrows, 10c. each; and steel tray barrows, 50c. each. 

BREADMAKERS.—Landers, Frary & Clark breadmak- 
ers have been advanced about 20 per cent. 

Cut Nats.—There is practically no change in the 
cut nail situation and no change in price. 

We quote from jobbers’ stocks: Cut nails, $5.25 base per 

g. 


Nos. 1, 2 and 3 tarred 


CHAIN.—The demand for the smaller sizes of regular 
chain continues to be big and stocks are nearly de- 
pleted. The prices remain as last quoted. 

, We quote proof coil, self-colored chain from jobbers’ stocks: 
3/16 in., $16.10 per 100 lb.; %4 in., $13.55; 5/16 in., $12.55: 
% in., 7/16 in., % in., and % in., $12. Extras unchanged. 

EXPANSIVE Bits.—Expansive bits have been ad- 
vanced in price about 15 per cent. 

FILES.—The industrial demand for files continues 
he oe heavy and stocks are almost always reported to 

e iow, 


We quote from jobbers’ stocks: Nicholson and Black Dia- 
mond files, 50 and 10 per cent discount; Arcade, Great West- 
ern and similar brands, 60 and 7% per cent discount; Chelsea 
hand cut files, 20 per cent discount. Extra slim taper files, 
sizes 8 x 3/16 in., 8 x 4% in., 8 x 5/16 in., take an advance 
of two inches over the slim list; 8 x % in. take an advance 
of one inch over the slim list. 

Foop CHOPPERS.—Quotations on Landers, Frary & 
Clark food choppers show an advance of about 10 per 
cent. 

GLass.—The demand for glass is rather light and 
stocks are fair but growing smaller day by day. 

HANDLES.—Not only are the jobbers’ stocks of 
handles virtually exhausted but manufacturers have 
also withdrawn all prices. 

HoseE.—The demand for garden hose has not yet 
begun and prices remain as last quoted. 

We quote from jobbers’ stocks: %-in. hose, 11% and 9%; 
5g-in., 16; 11%, 10% and 9\c.; \%-in., 10% and 8c. 

IRoN.—The situation in iron bars is quite easy in 
comparison with steel and stocks are in fair condition. 
Prices are unchanged and show no tendency to stiffen. 

We quote from jobbers’ stocks: Refined iron, $4.715 to $5 
base, per 100 lb.; hoop iron, $8.25; Norway iron, $12; H. & 
P. best iron, flats, round and square, $5.75; ovals, half ovals, 
half rounds and bevels, $7. 

PERCOLATORS.—New prices on Landers, 
Clark percolators show another advance. 

PouLtry NETTING.—No change is reported in the 
orders for poultry netting and business continues to 
be rather dull. Prices are the same as last reported. 

We quote from jobbers’ stocks: Poultry netting, galvan- 
ized after weaving, 40 per cent discount; from factory, 45 
per cent discount. 

PaINTS.—Paints continue to stiffen in price all the 
tame due to the increased price of raw materials rather 
than to any increase in demand. New quotations are 
out on some kinds. 

We quote from jobbers’ stocks: Best quality house paints, 


Frary & 


bright red, $3.10 a gal.; outside white, $3.10; inside white, 
$2.65; gray, blue, yellow and brown, $2.70; window blind 
green, $2.75; dark red, $2.00; willow green, $2.35. Medium 


grade house paints, outside white, gray, buff and moss green, 
$1.85 a gal.; shutter green, $2.05: bright red, $1.95; blue and 
yellow, .$1.85; inside white, $1.60; black screen paint, 47c. 
a qt. 
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Blanning Hardware Company 
Thanks Us for Store Paper 
Suggestions—C. H. Heyne Gets 
15 Cents Inch for Store Paper 
Ads—Baseball and Fishing Ads 
That Are a Lure to the Great 


Appreciates Our Helpful Suggestions 
No. 1 (6% in. x 10 in.) 


HAT the efforts of HARDWARE AGE in the in» 
i 3 terest of store papers are appreciated is at- 
tested by the constantly increasing list of 
store papers being published by hardware mer- 
chants and by the steady stream of letters we re- 





Outdoors 


1—A big advertising success 





—_soee=ee THE MONTHLY -=—eec— 


SANDPAPER 


Published For The Purpose of Smoothing Dispositions After The Hardware of The 
Month by The Blanaing Hardware Company. 


ceive telling us how our suggestions in regard to 
store paper publishing have been followed with 
marked success. 

Here is a typical letter just received from the 
Blanning Hardware Company, Williamstown, Pa.: 








WILLIAMSTOWN, PA., MAR. ? 1918 





Hardware Age, 

New York. 
Gentlemen: 

Being a constant reader of your valu- 
able paper I could not help being impressed 
with your comments on and the value of a 
local store paper. 

Enclosed you will find a copy of our lat- 
est store paper for your criticism and if 
there is anything worth while about it, 


The Water Question Thanks 


TH “PUBLIC BE DAMNED POLICY” 


Too much credit cannot be given to our 
efficient Light Supt. Mr. J. B. Whitworth 
and the committee for the quick and de- 
cisive action of the Public Service Commis- 
sion, who issued the most drastic order 
ever issued in a similar case to our Water 
Company and ordered them to repair the 
leak in the creek within ten days. 


Are you a ——, qf the fas agge bri- 
gave © ‘ou have to ater? 
Don't you teel lucky if a jay down 
town? Yet, why this abnormal condi- 
tion of the water supply ? 

The Water Co. contract is to furnish 
125-™: pressure on Main street, and at 
least §5- on Broad street, and yet the We are sure we voice the sentiment of 
Vv. § the entire town when we offer this Pub- 
lic Thanks to the committee for their effi- 
cient and gratuitous efforts in the town's 
behalf 


Besides Mr. Whitworth, Messrs Straub 





on 
the “Public be damned” policy of the com- 
rany who don’t seem to care if we have 
fire protection or not 

has been the contention of the 
Water Company that it was impossible to 
repair or fix the leak in the creek on ac 
count of the high water, but when the 
Public Service Commission decided it 
MUST be at once, they got busy 
Why then was it necessary to go to the 
Public Service Commission? From the 
actions and language of the Water Com- 
~any.. (who are all from out of ‘town), 
“The public be damned, 
we want all t money we can get and we 
will spend nothing”—-And all the while 
Broad street ‘suffers and the town is with- 
out fire protection. 

Many people are under the impression 
that it is unlawful for the Company to 
make its customers pay for the water in 
advance by E. J Buckley, the wel 
known business lawyer, informs us that 

r laws allow certain corporations that 
privilege, but there is no law that makes 
us pay for water that we do not get 

We are informed that the Water Com- 
pany will send out their bills for the full 
amount of the water rent and it is up to 
you to deduct for the days you were with 
out water. If you are unable to tell 
what you should pay, come to us and ¥ 

will help you figure out the quneust you 
owe the company. 

Buckley .also informs us that the 


(Contipued on Page 4, column 2) 


it simply oe 
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aod Durbin composed the committee. 


MY TOWN 
If you want to live im the kind of a town 
Like the kind of a town you like, 
You needn't, slip your a in a grip 
And start on a long, long h 


You'll only find what you left behind, 

For there's nothing that’s really new 

It’s a knock at yourself when you knock 
at your town, 

It isn't your town—it's you. 

Real towns are not made by men afraid 

Lest somebody else gets ahead; 

When ev i-yone works and n regen dh sbhirks, 

You can raise a town from the de 


And if, while you make your “gag stake 
Your neighbor will make one, 
Your town will be what you Bro ‘to ee, 
It isn't your town—it’s you 

Mareh winds are certginly playing havoc 
with chimneys and spouting. - Now don’t 
wait until the April showers strike be- 
fore you have yours attended to 


Shofo Hand Cleaner, just the thing for 
rough or dirty bands—l0c a can. 


Thompson, our enterprising mer- 

chant knows a good thing when he sees 
, He ordered a Combination Coal and 
Gas Real Appollo Range, Balck enameled 








HARDWARE AGE gets all the credit for in 
your paper we found everything necessary 
to conduct such a paper. 

We must say that it has been a GREAT, 
BIG ADVERTISING SUCCESS for us, so 
we heartily thank you for the vast amount 
of good we have received. 

Very respectfully, 
BLANNING HARDWARE COMPANY 
per Wm. H. Blanning (Signed). 
March 25, 1918. 


We direct special notice to the second paragraph 
of Mr. Blanning’s letter. The reproduction of 
store paper pages, comments on their make-up and 
suggestion made from week to week in HARDWARE 
AGE will show you exactly how to go about pub- 
lishing a store paper. 
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And after you have the paper running, these 
same reproductions and comments will enable you 
to keep it fresh and up-to-the-minute. We are on 
the alert to note new store paper features and 
these are published in this department constantly. 
So when you are ready to start a store paper, refer 
to a few back numbers of HARDWARE AGE and 
watch this department closely and every detail of 
store paper making will become as plain as an 
open book to you. 
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Himself” is Editor and he is deserving of much 
praise as a member of the journalistic craft. 

The paper is very well balanced. Local news 
items are used freely and about a page is devoted 
to display ads. This can be increased by half a 
page without overbalancing the make-up. In the 
next issue of The Sandpaper we would like to see 
more customer news, but apart from that our com- 
ment must be praise for the care and thought used 
in getting out the paper. 


2—Another result-getting store paper 





A LIVE MESSAGE FROM A LIVE. STORE 


HEYNE’S STORE NEWS 








UEHLING, NEBRASKA, FEBRUARY 4, 1918. 





Miss Sylvia M. Coty and Gilbert}: 


Johnson were married at Fremont 
Saturday, Dec. 22, 1917. Miss Coty 
for several months was telephone op- 
erator at Fremont. Gilbert is well 
known, being. reared in this commu- 
nity. The young couple are at pres- 
ent making their home with the 
groom’s parents, Mr. and Mrs, Eph 
Johnson. 


Alma, oldest daughter of Mr. and 
Mrs. Ludwig Uehling, was united in 
marriage to Henry Osterloh Wednes- 
day, Jan. 23. The young couple left 
immediately on a honeymoon trip to 
Califorpia. They will reside on the 
groom's farm near Hooper, 


Hattie Stolley and 


“ utheran Martha Sisterhood 
id Society: will give a bazaar at 
Larson HaJl *‘arch 23, 1918. ‘This 
bazaar. will be given: in order df‘a 
seven days in one.. Lunch and food 
sale included. Every one invited. 
Commences at 2 o’¢lock. 
Committee, 


Birth. Record. 
To Mr. and. Mrs. M. F.. Sommerer, 
a boy and a girt. 
‘To Mr: and Mrs. Ben C. Héyne, 
a boy. 
To Mr. and Mrs. E. P. Miller, a 
girl. 


keep oil by the barrel you 
should have one of those barrel hold- 
ers -invented by Will A. Johnson. 
We fell them at $1.75 each, 


If y 


ess Clothes Line Reel can be easily 





disappointed if you wait too long. 





During stormy weather it some- 
times is difficult to dry clothes out 
doors. The Lowell Eveready Dust- 


put up by screwing to the door cas- 
ing or window casing. Can be locked 
at any length desired. Price 35c. 
Purchasers of. Non-Freezable Hog 
Waterers since our last report: 
August Wurdeman. 
John F, Kindschuh. 
Dave Burklund. 


A play entitled “A Little Folks 
Town” will be given by the interme- 
diate and primary rooms of the Ueh- 
ling Public Schools on Thursday 
night, Feb. 14, at Larson Hall. 


Geo. Otteman, Ed F. Ohlsen and 
John Heyden were purchasers from 
our furniture department lately, 


ut the Caloric 
ome, ask any of those 





J.‘A. Erickson. 
Adolph Grosse. 
John Ellinghausen. 
visiting. in 
: onth, they found a 
market for rabbits: 


We sell hydrometers for testing 
Storage batteries. Also testers for 
gasoline. 


It is not too early to order your 
incubator now. You may have to be 


We sell the Queen .and Old Trusty, 
both reliable makes. Our prices are | 
the same as you would pay the, man-! 
ufacturer «direct. Comie in any time} 
and see the incnbatérs we have in! 
stock and let us have your. order as | 
soon as possible. You do not. have to 
take the machine out of the store 
until you are ready for it: . 





S. J, Johnson had a public sale on| 
bis. place on Thursday,, Jan. | 31st. 
Mr. ‘Johnson sold his farm last: fall 
to Ed F. Ohlsen and bought another 
160-acre farm near -Wausa, where 
he will move with his family about; 
March Ist. } 





talied a Calorie Vast fall and 
ve had un opportunity to test same 
during’ the real. cold snaps we have 
had this winter. D. G. Meyer, Geo. 
Otteman, Adolph Witte, and School 
District No. 40 of Burt: County are 
among them, and this is the second 
winter that we are using the Ca- 
loric in our home. The satisfac- 
tion it is giving is our reason for 
being. enthusiastic about it. -There 
is absolutely no wasted heat as with 
pipe furnaces and the air gets pro- 
perly moistenéd, which insures health 
and comfort with the least amount of 
fuel. 


Gust Scheer, of- Hampton, will 
farm the Eph Jotinson place and will 
move down some time next month, 


Henry Naber installed a Delco light 
plant’ and had us order him a Dexter 
Double ‘lub electric washer, ‘ 


Let us fit you out with -ngagement 
or wedding rings. We take your 
me€asurements. a3 wel] as any jew- 
eler can.- Jf we do not have in stack 
what:-you want, let us know’a day or 
two ahead and we will have a niee 
gelegtion for. you. 











We appreciate highly Mr. Blanning’s letter and 
we are especially glad to print ie because it is 
praise of the store paper from men on the firing 
line. We know what the store paper will do and 
every so often we reiterate its many business- 
building qualities. But we always like to inter- 
sperse with our own remarks comment from hard- 
ware men who have put the store paper to the acid 
test. There is no theory in a letter like Mr. Blan- 
ning’s—just cold, hard facts that can’t be dodged. 

The Sandpaper is a snappy four-page store 
paper, printed on a good grade of news stock and 
having a two-column make-up throughout. “Bill- 


Heyne Gets Paid Ads 
No. 2 (8 in. x 10 in.) 


‘Tas is the first page from the February num- 
ber of Heyne’s Store News, published by C. H. 
Heyne, Uehling, Neb. Recently we asked Mr. 
Heyne for some information concerning the paid 
ads of other merchants in his town that appeared 
in The News from time to time. In reply Mr. 
Heyne states that these fellow-merchants paid him 
15 cents an inch, single column, for their ads. 
In so advising us, Mr. Heyne states that he does 
not solicit these ads and would not accept them if 
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there were a local paper in the town. In this re- 
gard Mr. Heyne is quite right, but the fact that 
a store paper can get paid ads is a significant 
commentary on its standing in the community. 

In looking over this number of the News we 
note a wealth of customer news. Read this first 
page and see how local items are combined with 
customer news—a most effective make-up, in our 
opinion. Our suggestion for improvement is this 
—use smaller size display ads. In other words, 
instead of three large display ads, use one large 
one and three or four smaller announcements. 
Have at least two of them single column in size. 
This allows you to spread your reading text more. 

Here’s an important feature of The News, be- 
cause it is in line with the food and fuel conserva- 
tion movement. [Instead of the title line at the top 
of each page, Mr. Heyne uses the following slo- 
gans: “Full Garbage Pails in America Mean 
Empty Dinner Pails in Europe,” “Eat Plenty, 
Wisely and Well,” “Save That Shovelful of Coal 
a Day for Uncle Sam.” 


Play Ball! 


No. 3 (2 cols. x 7 in.) 
IDNEY GLASS, adman for Huey & Philp 
Hardware Company, Dallas, Tex., sent us this 
“Play Ball’ ad, which is right in line with the 
brand of weather we are having at the present 
time. 


3—Time to advertise baseball goods 


“a 
Phones: 

[Sint Stamps | Bat ste 

Li Aut. M 2154 











PLAY BALL! 


The biggest stars in the big 1 
SIDE 


be using 
Official League Balls, 


D. & M. 
Baseball Goods when the season starts. 
. guaranteed, each ..$1.50 
Fielder’s Gloves, any kind 


“It’s the kind that helps your game.” 
you could want, 


$1.00 

First Base © Mitts, little 
boys’ Mitts up to big 
leagie models, 


























Catcher’s Mitts, a large va- 
riety to select from, 

$1.00 to $12.00 
Catcher’s Masks, the kind 
that really protect, 

$1.00 $5 


Catcher's Shin Guards, 
$5.00 to $9 
Baseball Bats, the run-get- 
ting kind, 25¢ to... .$1.50 
Bat Bags, $1.00 to. .$5. 00 

Body ae 

$2.00 

Sidieg Peds, 75¢ to $2.00 
Baseball Shoes, 

$5.50 to 











Hardware Company 
Elm and Griffin 











The magic words “Play Ball’ and the cut of the 
moundsman putting over a “fast one” are equiva- 
lent to reams of copy, and if you want to stir up 
things in your town, just model after this ad and 
then hire an extra clerk for your sporting goods 
department. 
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It Upsets Us Completely 
No. 4 (2 cols. x 7 in.) 


ES, sir, this Baker, Murray & Imbrie (New 
York City) ad upsets us altogether. We can’t 
look at that fish and read that bubbling text with- 
out heaving a sigh and banging down the case on 
our trusty typewriter. 
And as we are not so different from other folks, 


4—This ad had many readers 


he Sporting Goods Sto 
The Sporting Gronsl Service 


‘The swirl of the stream 
Nota Long. against: your waders— 


Way Off— the tug of that brave 
finny fighter—the cool Spring .wind 
across your cheek—it’s. great, great; 
great!. You know it! 

Those forehanded anglers who are. 
stirring around getting ready will find 
us a definite source of help. 

Repairing done in our own work 
shop. 

Fishing suits of burberry or jungle 
cloth tailored to measure. 

Payne Hand Made Rods—the most 
wonderful rods in America—$30.00. 

Abbey & Imbrie Fishing Tackle 
that provides endlessly for the dngler’s 
individualized ideas. 


“ewe — St. 


al 


we predict that many a New Yorker made it a 
point to call at Baker, Murray & Imbrie’s for a 
replenishment of tackle and a little chat about the 
sport piscatorial. 

The best comment we can make on this ad is to 
advise you to read it. But we disclaim all respon- 
sibility. You read it at your own risk. If you 
lose your peace of mind, there’s only one way to re- 
gain it—put your fishing clothes on and take three 
days off. 








Next time you build 

a top-notch ad, send 

it to Mr. Paris for 
his criticism. 
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Proof of 2 column newspaper electro, C 10 


Proof of 3 column newspaper electro. C 11 











The doors in the equi, with Stanley 
Bing Tetloe Soke tenet me atowe 


For Your Garage 

PREPAREDNESS is the wisest kind of economy 
—that is why you should put a pair of Stanley 
holders on your garage doors before it’s too late. 
The Stanley Garage Door Holder is an arm of 
steel. It locks your garage doors open, preventing 
u ing them against your car,— 
smashing a lamp or fender. A pull on a chain 
releases the holder. It is as necessary as the lock 
on the door if you want to protect your automobile. 


Stanley Garage Hardware 
. If you are building a garage you will also be 
interested in Stanley Garage Door Hinges. Doors 
swung on them open out and take up no inside space. too late. 
Then there are Stanley Garage door bolts, 
latches and pulls,—all designed especially for gar- 


the wind from slamm 


age use. 


We have a complete stock of Stanley Garage 
Hardware. Come in and look over aor aneee. 




















The doors in the picture are equipped with Stanley Garage Hardware—H inges, holders, bolts, latch and pull. 


For Your Garage. 


IREPAREDNESS is the wisest doors open, preventing the wind from 
kind of economy—that is why you slamming them against your car— 
should put a pair of Stanley hold- smashing a lamp or fender. A pull on 
ers on your garage doors before it’s a chain releases the holder. It is as 
necessary as the loek on the door if 
The Stanley Garage Door Holder is you want to protect your automo- 
an arm of steel. It locks your garage bile. 


Stanley Garage Hardware. 


If you are building a garage you will also We have a complete stock of Stanley 
be interested in Stanley Garage Door Hinges. Garage Hardware. Come in and look over 
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Better hurry along 
your request for a 
STANLEY Garage 
Hardware window dis- 
play if you have not 
already spoken for one. 
We ordered a consid- 
erable number but 
there are only a few 
left. 


We can also supply you with a full line of auto- 

mobile accessories. In fact you can get here what- as tate sagem dog —— “ “SS os ae - poy ae -/_ 
ever you want for your car or garage. Then there are Stanley Garage door bolts, fact you can get here whatever you want 

See our window display this week. latches and pulls,—all designed especially for for your car or garage. 
garage use. 
Name See our window display this week. 
Fibs Address Name 
Address 


o 














FOR YOUR NEWSPAPER ADVERTISEMENTS 


EADING builders’ hardware dealers everywhere are 
planning a STANLEY Garage Hardware window dis- 
play during the week of May 5th. Most of them will 

want to tie up their newspaper advertising during that week 
with their display. One will reinforce the other, and their 
combined results will prove mighty profitable. 


The newspaper advertisements shown here have been pre- 
pared by our advertising expert. Electrotypes of these adver- 
tisements will be sent to any dealer handling STANLEY 
Garage Hardware, which means today the hardware stores 
in each city which are getting the long end of the builders’ 
business in their territory. 


The use of these electrotypes will help you materially to 
increase your sales in this profitable line. 


Write for them today, stating the quantity in each size of 
electrotypes you will require. 


e Works 


New Britain, Conn., U. S. A. 


New York Chicago 
100 Lafayette Street 73 East Lake Street 
Manufacturers of Wrought Bronze and Wrought Steel Hinges and Butta of all kinds, includ- 
ing Stanley Ball Bearing Butts. Also Pulls, Brackets, Chest Handles, Peerless Storm Sash Hang 
ers and Fasteners; Screen, Window and Blind Trimmings; Twinrold Bor Strapping i Cold 
Rolled Strit Steel. : 
Stanley Garage Hardware is adaptable for factory and mill use. 
See our advertisement on Box Strapping in this issue 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 


by Hardware Manufacturers 


Globe Electric Iron 


The Globe Stove & Range Company, 
Kokomo, Ind., has placed on the mar- 
ket a new Globe electric iron which 
is attractively finished in silver nickel 
and designed with an ebony handle, 
weighs 6% Ib. and consumes 550 
watts. The iron is fitted with 7 ft. 
of the highest quality cord and a 
plug ready for connection to any lamp 
socket. It is also equipped with a 


Globe electric iron 


substantial heel rest that protects the 
plugs. Each iron is wrapped in tis- 
sue and packed in an individual box. 

The iron heats almost instantly, and 
its continuous even heat is the result 
of an extremely heavy bottom, a per- 
fect heating unit, and a reservoir 
which prevents cooling even when 
ironing the heaviest pieces, it is 
claimed. The iron retails for $5. 
Further information may be obtained 
by addressing the manufacturer. 


Liberty Mop and Wringer 


The Liberty Mop & Specialty Mfg. 
Company, 12367 Euclid Ave., Cleve- 
land, is the manufacturer of the Lib- 
erty combination mop and wringer, 
which weighs but 2 lb., and enables 
the user to work it with clean hands 
and in an upright position. Two turns 


Liberty mop and wringer 


of the crank wrings the cloth dry. It 
can be used for wiping up hardwood 
floors or for dry dusting all wood- 
work, and is said to be thoroughly 
rust proof. 

The Liberty mop and wringer is 
well constructed and completely as- 
sembled, and the cloth can easily be 


replaced. It sells for $1. Illustrated 
literature will be sent to dealers upon 
request. 


Penn Shaving Kit 


A. C. Penn, Incorporated, 100 Laf- 
ayette St., New York City, has just 
introduced its new No. 4 Penn army 
shaving kit, which is being well re- 
ceived by the trade, and has been 
ordered in quantities by the United 
States Army. 

The shaving set consists of a Penn 
razor and a Penn stropping handle, 
both made of the purest and finest 
brass, heavily plated, a brass mirror, 
plated (all of these last three articles 
are rust-proof), and ten Penn 100 per 


Penn Army shaving kit No. 4 


cent perfect blades all packed com- 
plete in a khaki moisture-proof case 
which measures 3% in. x 4% in. when 
folded. The shaving kit is beautifully 
designed and retails for $1.50. Illus- 
trated literature and trade prices will 
be submitted to dealers interested 
upon request. 


Valuable Linoleum 
Information 


The Armstrong Cork Company, 
Lancaster, Pa., has just put out an 
exceptionally interesting 20-page 
handbook for linoleum layers, entitled, 
“Detailed Directions for Laying and 
Caring for Linoleum.” The method de- 
scribed in this handbook, it is stated, 
has been used by professional contract 
layers and large retail stores with ex- 
cellent results. Approved methods of 
putting linoleum down directly with- 
out felt are also fully outlined. Each 
step in the procedure described is illus- 
trated by photographs and designs. 

The company has also recently pub- 
lished another book entitled “How to 
Lay and Care for Linoleum,” which is 
intended for distribution by the mer- 
chant to his customers. It describes 
practical methods of laying linoleum 
in the home, but strongly recommends 


that the customer have the goods laid 
by the store’s experienced workmen, 
Several pages are devoted to informa- 
tion about the care and cleaning of 
linoleum. 

Upon the dealer’s request, the Arm- 
strong Cork Company furnishes these 
books in lots of 200, free of charge, 
with the merchant’s name imprinted 
on the cover. Additional copies may 
be had for 50 cents per hundred, to 
cover the cost of imprinting. 


Icy-Hot Food Jar 


The Icy-Hot Bottle Company of 
Cincinnati, Ohio, is featuring a food 
jar which can be used advantageously 
for soups, meats or salads. The fea- 
ture of this new product is that it is 


Icy-Hot food jar 


sanitary, as it can be easily and quick- 
ly cleaned and sterilized. It is prac- 
tically unbreakable and should, with 
ordinary care, it is stated, last a life- 
time. Literature and prices will be 
sent to dealers upon request. 


Improved Key Cutter 


The Precision Key Machine Co. of 
Allentown, Pa., has recently added 
several improvements to its key ma- 
chine, namely, the quick-return vise 
carriage, which enables the operator 
to cut duplicate keys with greatly in- 
creased speed, a new and very sensi- 
tive adjusting device, and an ac- 
curately machined milling cutter in 
place of a file-cutter used heretofore. 

The Precision is an automatic key 
duplicating machine which even a 
novice can operate. It eliminates the 














Precision improved key cutter 


costly wear and tear on lock mech- 
anisms common where badly fitted 
hand-filed keys are in use. The dupli- 
cate key is an exact duplicate of the 
original. ; 

The price of the key machine 1s 
$25. The blank key and tool cabinet 
sells at $4. This cabinet is made of 
solid oak and handsomely finished. 
The lower drawer is divided into 


Reading matter continues on page 92 
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BE IT EVER SO WELL RECOMMENDED 
THERE’S NO DOOR HANGER LIKE R-W 


Nearly half a century of practical experience in the manufacture of door hangers stands behind 
the strength, smooth operation, adaptability to every possible condition, convenient adjustments 
and wearing qualities embodied in 





RICHARDS-WILCOX 
BARN DOOR HANGERS 
The RW line 






Sid Equi Every customer to whom you sell Richards-Wilcox Barn Door 
For Barns Warehouses Hangers will come back for more. 
Residences Churches 
Garages Schools een 
Elevator Door Fixtures 
Fire Door Hardware A pleased patron is a good salesman. 
Store Ladders & Shelves 
Door Openers &Closers 
Benches & Vises 
Door Checks & Hinges 


Soe soasaiee RichardsWilcox Manufacturing (c 





‘osamcnise AurorA, ILLinots, USA. PHILADEL Pa 
oucase Richards-Wilcox Canadian Co,Ltd.London , Ont. — 


“Ahanger for any door that slides” 
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twelve compartments, designed to hold 
three gross key blanks; the top 
drawer is intended for locksmiths’ 
tools, etc. Extra cutters sell at $2.50. 
Illustrated literature will be sent to 
dealers upon request. 


Carborundum Display Card 


The Carborundum Company, Niag- 
ara Falls, N. Y., has recently designed 
a new two-color display card which 





Carborundum two color display card 


is being sent out to dealers to help 
push the sale of a carborundum 
mounted kitchen knife stone. 

The card is about 14 in. high, is 
done on heavy cardboard, has an easel 
back, and shows a photographic re- 
production of a housewife using the 
stone. Across the lower center of the 
card appears an actual sample of ‘the 
stone. This display card is sent free 
to carborundum dealers, and it is 
stated that it has already met with 
considerable success in the promotion 
of the sale of this handy household 
article. 


New ‘‘Ideal’’ Specialties 


The Hardware Specialties Mfg. 
Company of Springfield, Ohio, manu- 
facturer of the “Ideal” line of hard- 
ware specialties, has added several 


1a" BLADE 








“Tdeal” adjustable hack saw 


new items which are attracting quite 
some attention, among them an ad- 
justable hack saw, a combination latch 
and door pull and a drinking fountain 
which fits any faucet. 

The hack saw can be raised to saw 
through a hole or small opening, and 
lowered to cut a depth of 2 in. It 
saws in places inaccessible with a 
high-frame saw, and then again the 
blade can be lowered to do the work 
of a high-frame saw. The solid back 
prevents the blade from breaking and 


allows the user to bear down and cut 
faster. The saw frame can be turned 
in the handle to cut in any direction. 
It is especially adapted for use by 
plumbers, electricians, machinists, 


metal pattern makers and for auto- 
mobile and general repair work. 
The door latch is made for a sliding 





“Ideal” latch and door pull 


or a single swinging door or gate. 
Raising the handle lifts the hook, 
which enters the slot automatically. 
The eccentric boss draws the door up 
tight against the building. When the 
handle is lowered the door is securely 
locked and can be opened on the in- 
side. The latch holds the door tight 
at all times, thus keeping it from 
being lifted or blown off the track. 
There are no projections to catch when 
sliding the door back or forth. It is 
easy to install and can be put on by 
anyone. 

The “Ideal” drinking fountain is a 
sanitary device which eliminates the 


“Ideal” sanitary drinking fountain 


use of carrying cups and glasses. It 
fits on any faucet and requires no 
change in the plumbing. It can be at- 
tached with the aid of a wrench or 
screw driver. 

The drinking fountain is always 
ready to drink from or out of the 
way to use the sink or wash bowl in 
a second’s time. It is made through- 
out of the best grade of brass, heavily 
nickel plated and guaranteed for one 
year against any defects in workman- 
ship or materials. It may be lowered 
or raised to suit the convenience. The 
water may be used for any purpose 
without removing the fountain. Illus- 
trated literature covering this entire 
line will be mailed to dealers upon 
request. 


Electric Sewing Machine 


A new portable machine has just 
been placed on the market by the 
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Triumph Specialty Company, 233 
Canal Street, New York City. This 
machine consists of a sewing machine 
head, a motor, a speed regulator and 
a cover. The whole outfit can be 
packed inside the cover, and is so light 
that it can be easily carried, and go 
compact that it can be put away in 
a closet. The machine, which can be 
used on any table, is always ready 











Triumph F ge mee od electric sewing machine 
with Westinghouse Sew-Motor 


for operation when connected to any 
lamp socket. 

The sewing machine head is manu- 
factured especially for the Triumph 
Company by the New Home Sewing 
Machine Company, and is an adapta- 
tion of one of the most popular 
models. It operates on the lock-stitch 
principle, and is provided with a full 
set of attachments for tucking, ruch- 
ing and other operations. 

Power is supplied by a Westing- 
house Sew-Motor, which can be oper- 
ated on direct-current circuits of 115 
volts, and on alternating current cir- 
cuits of 110 volts, of any frequency 
up to 70 cycles. The motor drives the 
machine through a belt, and not by 
means of a friction pulley, thus as- 
suring quiet operation and avoiding 
undue side thrust, which wears out 
the bearings. Occasional filling of the 
grease cups (oil is not used) is the 
only attention the motor requires. 

The speed regulator which rests on 
the floor, and which is operated by 
pressure of the foot, provides any 
speed from one to several hundred 
stitches per minute. It is so con- 
structed that there is no sparking at 
the contacts, and, being made of steel 
and heavily insulated, it is practically 
indestructible. A 10-ft., well-insulated 
and reinforced flexible cable, with an 
attachment plug, is provided for con- 
necting the motor with the lamp 
socket. 

The machine is handsomely finished 
in polished nickel and black enamel, 
and is mounted on a circassian walnut 
base with rubber feet to prevent mar- 
ring the furniture on which it 15 
placed. The cover is also of circas- 
sian walnut. Illustrated literature and 
prices will be sent you upon request. 


Reading matter continues on page 94 
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DEALERS ! 
Your Affention Please 


YOUR ABILITY TO FURNISH THIS CONVENIENT OUTFIT IS 
APPRECIATED BY CARPENTERS, CONTRACTORS AND BUILDERS 





No. 08000 COMBINATION ) } 
SLIDING DOOR FIXTURES . ' 





Consisting of one No. 35 Latch, one No. 59 Stay Roller, one No. 163 Pull and one No. 173 Binder 


Packed One Set to a Carton, Complete with Screws Ready to Apply 


FOR THE PROPER EQUIPMENT OF ANY SLIDING 
DOOR— AND SOLD AT GOOD PROFIT FOR YOU 





ONTHE : 

KNOW ALL RS “ws THE MARK OF i 
BUILDERS = s MECHANICAL } 
HARDWARE SUPERIORITY { 
BY THIS > p> 


}: : GARAGE DOOR HARDWARE 


DOOR HANGERS AND TRACKS oR T X oO FIRE-DOOR HARDWARE 


SPRING HINGES, OVERHEAD CARRIERS 
ROLLING LADDERS HARDWARE SPECIALTIES 


A Copy of our Big General Catalog No. 85 Gladly Sent on Request 


ALLITH-PROUTY CO., DANVILLE, ILLINOIS, U. S. A. 


CHICAGO NEW YORK PHILADELPHIA BOSTON LOS ANGELES SAN FRANCISCO 





Notes of the Retail Hardware Trade 


MERIDEN, CONN.—Chittenden & Randall have opened a new 
store at 35 West Main Street. The company will carry a com- 
plete stock of furniture, lubricating oils, oil cloth, paints, 
varnishes and glass, etc. Catalogs requested on linoleum ané 
furniture. 


DwIiGHuT, ILL.—John B. Hayes, who has conducted a hard- 
ware business here for the past 15 years, has sold it to 
Clement Steichen, Jr., who requests catalogs on heavy farm 
implements. 

FULTON, IND.—The Fulton & Hardware Com- 
pany has decreased its stock. 

Letts, InNp.—The capital stock of the Letts Hardware 
Company has been increased from $15,000 to $20,000. 

NOBLESVILLE, IND.—The firm of Ziegler Bros. has been dis- 
solved and has been succeeded by Ziegler & Crosley. A line 
of belting and packing, cutlery, heavy farm implements, 
washing machines, prepared roofing, mechanics’ tools, etc., 
will be carried in stock. 

ELBERON, Ilowa.—The stock of A. N. 
damaged by fire. 

Evpora, Iowa.—Whitney & Jensen are proprietors of a 
new hardware store recently opened here. Their stock in- 
cludes bathroom fixtures, builders’ hardware, building paper, 
cutlery, fishing tackle, furnaces, galvanized and tin sheets, 
hammocks and tents, heavy hardware, kitchen cabinets, kitch- 
en housefurnishings, lubricating oils, paints, oils, varnishes 
and glass, plumbing department, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, tin 
shop and washing machines. 

ORANGE City, lowa.—H. Kooi has disposed of his stock to 
De Cook, Brink & Co. 

STATE CENTER, Iowa.—A. W. 
hardware stock of Schilling Bros. 
BALDWIN, KaNn.—Smith Leonard has succeeded Cecil Hite 

manager of the Duncan Hardware Company. Catalogs 
requested on a general line of hardware. 


Implement 


Parizek was recently 


West is purchaser of the 


Catalogs requested. 
as 


BONNER SPRINGS, KAN.—The Owl Hardware Company, oper- 
ating a store at Holton, has bought the G. A. Perkins & 
Co. hardware business. 

BRONSON, KAN.—The stock of S. C. Foraker & Sons has been 
sold. Ronald Anderson is the purchaser. 

WASHINGTON, KAN.—Thompson Bros. are disposing of their 
stock of buggy whips, builders’ hardware, churns, cream sep- 
arators, crockery and glassware, cutlery, dairy supplies, dog 
collars, fishing tackle, galvanized and tin sheets. gasoline en- 
gines, heating stoves, heavy hardware, lubricating oils, paints, 
oils, varnishes and glass, poultry supplies, prepared roofing, 
ranges and cook stoves, refrigerators, shelf hardware, silver- 
ware, toys and games and washing machines. 

BARDWELL, Ky.—The Bardwell Hardware Company, doing 
a wholesale and retail business, has been reorganized. W. 
S. McCloy is manager, and together with I. W. Dobbins, J. 
H. Johnston, John E. Kane and W. A. Johnston compose the 
new firm. 

DELHI, MINN.—C. J. Hallum has started 
dealing in automobile accessories, baseball goods, bathroom 
fixtures, belting and packing, buggy whips, builders’ hard- 
ware, cutlery, dairy supplies, furniture department. gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, iron beds. 
kitchen cabinets, kitchen housefurnishings, lubricating oils 
paints, oils, varnishes and glass, pumps, ranges and cook 
stoves, sewing machines, shelf hardware, silverware, tin shop 
and washing machines. 

LAMBERTON, MINN.—Theodore Waibel, who recently pur- 
chased the Haas Implement Company stock, requests cata- 
logs on the following: Belting and packing, cream separators, 
gasoline engines, heavy farm implements, lubricating oils, 
pumps, wagons, buggies and washing machines. 

CHARLESTON, Mo.—The Russell-Whitener Implement Com- 
pany has bought the J. P. Heggie implement business on 
Franklin Street. The concern does both a wholesale and retail 
business, and conducts stores at Essex and Sikeston. 

HUMANSVILLE, Mo.—T. H. Bedford is purchaser of the J. 
W. Booher hardware stock. He has also added a line of 
harness. 

SARCOXIE, Mo.—M. C. Suttles and B. F. Lamar, composing 
the firm of the Sarcoxie Supply Company, request catalogs 
on the following lines: Automobile accessories, baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
dynamite, electrical household specialties, fishing tackle, gal- 
vanized and tin sheets, gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, lubricating oils, mechanics’ tools, paints, oils, varnishes 
and glass, plumbing department, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, wagons, 
buggies and washing machines. 

LIVINGSTON, Mont.—The Carter-Renwick Company has re- 
cently engaged in business here. Belting and packing, cream 
separators, hammocks and tents, pumps, wagons and buggies, 
washing machines, etc., will be included in its stock. 
HastTInGs, Nes.—J. H. Haney & Co. have recently suffered 
fire loss. 


in business here, 


a 


MapiIson, Nes.—The McKnight Hardware Company stock 
has been sold to Paul Vrzal, who will continue as the Vrza! 
Cash Hardware. Catalogs requested on baseball goods, 
bathroom fixtures, belting and packing, bicycles, buggy whips. 
builders’ hardware, children’s vehicles, churns, cutlery, dairy 
supplies, dog collars, dynamite, electrical household specialties, 
fishing tackle, furnaces, galvanized and tin sheets, ham- 
mocks and: tents, heating stoves, heavy hardware, kitchen 
housefurnishings, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, poultry supplies, ranges and cook 
stoves, refrigerators, shelf hardware, silverware, sporting 
goods, tin shop, toy 
machines. 


games, wagons, buggies and washing 


FoRMAN, N. D.-——The firm of Wailoch & Dada has been 
dissolved. C, A. Walloch has taken over the hardware and 
implement business and will continue it under his own name 


GRACE City, N. D.—H. O. Hanson, a member of the Grace 
City Hardware & Implement Company, has sold his interest 
to his partner, J. J. Aarestad, who will continue without any 
change in the firm name. 


ATHENS, OHI0.—Merle R. Crooks, formerly connected with 
the George Worthington Company, Cleveland, has become a 
partner in the H. L. Wheaton & Crooks Hardware Company. 


BLACKWELL, OKLA.—Gearhard Bros. and the Alder Hard- 
ware Company have commenced business and added a stock 
of automobile accessories to their regular stock. 


DUNCAN, OKLA.—The Edwards Hardware Company has 
bought the stock of B. F. Melton and is now in possession. 


MIAMI, OKLA.—The Hunt Cole Hardware Company has suc- 
ceeded to the business of E. K. Bighorn. 


Orr, OKLA.—Hill Walling has started in the hardware 
business here. His stock comprises a line of automobile ac- 
cessories, baseball goods, belting and packing, buggy whips. 
builders’ hardware, building paper, children’s vehicles, churns, 
crockery and glassware, cutlery, dog collars, fishing tackle 
furniture department, gasoline engines, hammocks and tents. 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, iron beds, kitchen cabinets, kitchen housefurnishings, 
linoleum, lubricating oils, mechanics’ tools, poultry supplies, 
pumps, ranges and cook stoves, refrigerators, shelf hardware, 
sporting goods, toys, games, wagons, buggies and washing 
machines. 

RALSTON, OKLA.—Michael Taylor KF 
McDonald stock. 

DoLAND, 8S. D.—The Riske 
has been sold to F. J. Riley. 

Mapison, 8S. D.—C. Rensch has disposed of his interest in 
the hardware business to Thomas G. Thompson, The Rensch- 
Thompson Hardware Company is the new firm name. 

GOLIAD, TExX.—R. A. Nagel and B. M. Covington, who have 
been in business here, have dissolved partnership. Mr. Nagel 
will take over the hardware stock and continue the Goliad 
Hardware Company. He requests catalogs on the following 
lines: Automobile accessories, baseball goods, bathroom 
fixtures, bicycles, buggy whips, builders’ hardware, churns, 
cream separators, crockery and glassware, cutlery, dairy sup- 
plies, dog collars, fishing tackle, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware. 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
pajnts, oils, varnishes and glass, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, sporting goods, 
wagons, buggies and washing machines. 

PALOUSE, WaASH.—The Palouse Hardware & Implement 
Company is successor to Mary E. Saylor. The new firm has 
built a two-story addition to its building. 

BLOOMER, Wis.—O. F. Stelter & Co. has been incorporated 
to do both a wholesale and retail business. The capital 
stock is $25,000, and Oscar F. Stelter and William and Albert 
Stelter are the incorporators. The concern will handle a 
stock of the following, on which catalogs are requested: 
Automobile accessories, belting and packing, buggy whips 
cream separators, hammocks and tents, harness, heavy farm 
implements, lime and cement, lubricating oils, mechanics’ 
tools, pumps and buggies. 

NEw RICHMOND, Wis.—James R. Padden requests catalogs 
on motor trucks. 

PESHTIGO, Wis.—lIrving J. Wazek is purchaser of the stock 
of automobile accessories, bathroom fixtures, belting and 
packing, bicycles, buggy whips, builders’ hardware, building 
paper, children’s vehicles, churns, cream separators, crocker) 
and glassware, cutlery, dairy supplies, dynamite, fishing tackle 
galvanized and tinsheets, gasoline engines, hammocks and tents 
harness, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, plumbing 
department, prepared roofing pumps, ranges and cook stoves 
sewing machines, shelf hardware, tin shop, wagons, buggies 
and washing machines from Herman Kamke. Catalogs re- 
quested. 

RIPON, Wis.—The Ripon General Hardware Company has 
been incorporated to deal in belting and packing, washins 
machines, electrical household specialties, cutlery, builders 
hardware, etc. The capital is $15,000 and the incorporators 
are Frank G. Lueck, George G. Keiler and Julia E. Lueck. 


is purchaser of the 
M. 


hardware and furniture stock 
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BREAD MAKERS, FOOD CHOPPERS 
PERCOLATORS, BUTTER MERGERS 


Landers, Frary ® Clark, New Britain, Conn. 


Motor “==: 
ACCeSSOTies 


Ford Combination Switch 


The Culver-Stearns Mfg. Co., of 
Worcester, Mass., is featuring a new 
combination switch for Ford cars, 
combining a horn button and a head- 
light switch. 

The switch is made to mount on 
top of the steering wheel, and is 
equipped with a four-conductor cable 


yee 
Cf 


Ford combination switch 


connected to the switch and ready to 
extend down the steering column and 
be connected to the headlights, horn 
and magneto. Anybody can connect 
the combination switch by simply re- 
moving the hex nut on top of the 
steering wheel and screwing the 
switch on in its place. The outfit lists 
for $2.50. ‘ 

The company has also brought out 
the C-S dimming device for Ford 
headlights, which lists for $1. This 
device permits the car owner to com- 
ply with all the laws, also makes 


C-S Ford dimming device 


motoring safe, not only for the driver 
of the car to which this is attached, 


Se 


\ 
a—_, 


but also for the driver coming in the 
opposite direction. It is well made, 
easy to install, eliminates the glare, 
dims the lights to the right power for 
city driving, and it is also claimed to 
be practically indestructible. The de- 
vice may be used with the combination 
switch illustrated above. Illustrated 
literature and trade prices will be sent 
to dealers upon request. 


Automobile Wrench Kit 


The Stamping & Tool Company, La 
Crosse, Wis., has recently placed on 
the market “Handy Four” wrench kit, 
especially adapted for the automobile 
owner’s use. 

The wrenches are made for long 


oe =SV\ 
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“Handy-Four”’ wrench kit 


service, every effort being directed 
towards making each one of them of 
considerable strength and free from 
imperfections. They are attractively 
finished and packed in a_ pouch 
strongly made of cloth, with the ex- 
terior finished in black enamel and the 
inside lined with white linen. The 
pouch fastens with a substantial glove 
style clasp, and measures 7% in. in 
length and the extreme width 3 in. 
The net weight of the wrench kit is 
9 in. Illustrated literature will be 
mailed to dealers upon request. 


Woodworth Tire Chains 


The Woodworth Mfg. Corp. of Ni- 
agara Falls, N. Y., has brought out a 
new cross member for automobile tire 
chains known as the “Kant-Skid,” that 
has many advantages. The cross 
members are made of heavy sheet 


steel, shaped in such a way that a 
rounded smooth surface comes next 
to the tire and the thin edges of the 


Side of “Kant-Skid” that grips the road 


metal next to the road. Thus there is 
practically no wear on the tire, but a 
very powerful hold is taken on any 
sort of road surface. 

These cross members are easily at- 
tached to any type of tire chains hav- 
ing side chains, and have the advan- 
tage of giving long wear, are easy on 
the tire, besides, they take a much 
better hold on the road. Detailed de- 
scriptive matter and prices will be 
sent to dealers upon request. 


Ford Safety Device 


The Meixell Company, Indianapolis, 
Ind., has just perfected a new attach- 


ment for the Ford car, known as the 
“Over-Land Guide,” which assures 
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1891—1918 


Think back 27 years when you and 
your dad coasted to the village to 
refit your “‘safetys” with brand new 
G. & Js. 


At this time, G & J commenced to 
make the tires that stand today 
among the leaders in the world’s 
market. 


Long association with manufactur- 
ing detail and the consequent over- 
coming of all difficulties rank G & J 
tires among the more advanced 


“Big Sellers.” 


Embodying the utmost in mileage— 
resiliency—and anti-skid efficiency. 
G & J auto tires are at once the 
“old reliable” for quality and the 
best that money can buy. 


THE LINE G & J TIRE COMPANY 


G & J Cord Tire 
G & J Stalwart Tread 1790 Broadway NEW YORK 
G & J Letter Tread 
G & J Plain Tread 
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easy driving over rough roads without 
the need of constantly tightly grip- 
ping the steering wheel. It eliminates 


wear on steering parts and acts as a, 


shock absorber, besides doing away 
with any vibration and lost motion. 
The company claims that this device 
enables a Ford owner to drive pell mell 
over railroad tracks, jolts and bumps, 
and even with his hands off the steer- 
ing wheel the car will keep going 
straight. It is also stated that this 
device prevents buckling under when 
turning, and prevents accidents from 
tire blowouts and broken steering 
parts. It is made of malleable iron 
and a non-breakable guaranteed com- 
pressed spring, which always retains 
its strength, it is claimed. All that 
is necessary is a wrench to fasten a 
few bolts and clamp the device on the 
front axle to support ‘the tie rod. The 
device sells for $8.50, and is fully 
guaranteed by the manufacturer. 


‘‘Champion’’ Garage Kit 


The Syracuse Wrench Company, 
Syracuse, N. Y., is now featuring its 
“Champion” garage kit No. 99, and 
also its “Champion” ratchet wrench 
set No. 10. 

The garage kit, which sells for $15, 


“Champion” garage kit No. 99 
consists of one improved steel ratchet 
wrench, one steel extension bar, one 
offset wrench handle, fitting all 
sockets, one 9-in. thin steel monkey 
wrench, six double-end drop-forged 
engineers’ wrenches milled for U. S. 
and S. A. E. standard nuts and cap 
screws from % to %, 23 pressed steel 
hardened hexagon sockets, 11 pressed 
steel hardened square sockets, one 
double-end pressed-steel spark plug 
socket, 39/32 and 1-5/32 for standard 
spark plugs, one pair 6-in. drop forged 
combination pliers, one 17-oz. drop 
forged combination pein hammer, 
screw driver and tire tool, one heavy 
duty screw driver, one cold chisel, one 
punch, one “E-Z” cotter pin puller, 
one “E-Z” valve lifter. 

All parts of this set are carefully 
hardened and attractively mottled, 
and packed in a strong, highly finished 
hardwood carrying case. 

The “Champion” ratchet wrench 
set No. 10 consists of an all-steel 
ratchet wrench, one steel extension 
bar, one offset wrench hardle, one 
drop-forged universal joint, thirty 
guaranteed pressed steel sockets, and 
a double-end spark plug socket. 

The wrench set is packed in an 
attractively finished wooden box. and 


sells for $11. An illustrated catalog 
showing this company’s large line of 
ratchet socket wrenches, automobile 


“Champion” ratchet wrench set No. 10 


tools and specialties, will be mailed 
to dealers upon request. 


‘* Ever-Good ” Specialties 


The Emil Grossman Mfg. Corp., 
Bush Terminal Bldg. No. 20, Brook- 
lyn, N. Y., has just published a very 
attractive new catalog for 1918, con- 
taining 48 pages, in which a number 
of new items have been added, includ- 
ing the “Ever-Good” fitsall double 
spring splash pan bumper and the 
“Ever-Good” de luxe windshield 
mirror. 

The bumper is adapted to cars made 
with a channel frame and having a 
splash pan extending to the butt end 
and between the side members. A 
ratchet adjustment adapts the fitting 
to all frame depths and curves and 
permits the bar to be set at a protect- 
ing elevation. 

The fittings clamp against the sides 
of the frame and hook around the 
lower flange with % in. bolts. The bar 
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“Bver-Good” bumper 


is packed in a kraft-paper bag and 
the complete bumper is enclosed in a 
pressed-board carton. 

The “Ever-Good” de luxe windshield 
mirror is designed to please discrimi- 
nating car owners. The design of the 
rim is of an individual dignified char- 
acter and the glass is either a French 
beveled plate or a ground lens with a 
French beveled edge which reduces 


“Bver-Good”’ windshield mirror 
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the objects reflected in their correct 
proportions and shows true relative 
distances. The ball and socket joint 
in the back permits the mirror to be 
adjusted to any degree desired. Tel- 
escoping arm, extensible to 9% in., 
adapts the mirror to cars with long 
and wide bodies as the arm can be 
adjusted to avoid obstruction of the 
range vision. 

The mirror is entirely nickel-plated 
and is packed separately in a card- 
board box. A copy of the catalog will 
be mailed to dealers upon request. 


Red Spot Searchlight 


The F. W. Wakefield Brass Com- 
pany, Vermilion, Ohio, has placed on 
the market a powerful red_ spot 
searchlight, which measures 7 in. in 
diameter and is built with a strong 
30-candlepower lamp. Red and white 
rays are interchangeable by merely 
pressing a button so that the light 
may be used one instant as a danger 
signal and the next instant as a 
white light of extraordinary power. 
Illustrated literature will be sent to 
you upon request. 


New Accessories Catalog 


The Motor Car Equipment Company, 
19 West 62nd Street, New York City, 
jobber and national distributor of au- 
tomobile accessories just issued a 
handsomely compiled catalog for 1918 
showing a tremendous line of acces- 
sories including a large number of 
standard advertised items. The cata- . 
log contains 260 pages which are neat- 
ly bound, and shows such items as 
carburetors, bumpers, lenses, greases 
and oils, curtain windows, pumps, 
chains, tire and seat covers, wrenches, 
storage batteries, spark plugs, gog- 
gles, flashlights, speedometers, tools 
and tool kits, vises, vuleanizers and 
parts for Ford cars, etc. A copy of 
the catalog which is well illustrated 
and contains more than 3000, items, 
will be sent to dealers upon request. 


1918 Gemco Catalog 


The Gemco Mfg. Company, Mil- 
waukee, Wis., has recently put out a 
new catalog for 1918 showing an ex- 
tensive line of bumpers, tire holders, 
vaporizers, windshields, mufflers, etc. 

It is stated that everything in this 
line is made of the best in material, 
labor and machinery. The bumper de- 
partment has a capacity of about 3000 
complete and_ individually packed 
bumpers per day. A copy of the cat- 
alog will be mailed to dealers by ad- 
dressing the above manufacturers. 








The next issue of 
Hardware Age will 
be the Big Annual 
Motor Accessory 
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